





gChinu? eo , 


utomotive 


2 en ene ne Lo REE LD NEN Ne 


Founded 1925 


The Trade Newspaper of the Industry 


Daily News 





WEEK-END 


Published Twice-a-Week 
Wednesday and Saturday 






a 


ef 





Vol. 15, No. 2012 


DETROIT, SATURDAY, AUGUST 19, 1933 


$6 Per Year, 10c Per Copy 





Sparks 


St. Louis Shows How 
Chevrolet’s Anagram 
The B-O-P Party 
The Public Wants— 
Reader Interest 


By 


Chris Sinsabaugh 





A* one of the speakers said, 
this meeting of the Emerg- 
ency National Committee, other- 
wise the National Automobile 
Dealers’ Association as represent- 
ed by thirty-three hand picked 
delegates from all sections of the 
country, has written the consti- 
tution of the automobile industry 
this week. This meeting to hatch 
the NRA code undoubtedly was 
the most representative of the 
dealer body that ever has been 
held. 
* 7 * 

BUT I MUST express my ad- 
miration for the leadership of 
Fred Vesper. I have attended 
many a meeting of the NADA, but 
never before have I seen a presi- 
dent who could compare with 
Vesper in handling such a session. 
He was most tolerant in letting 
every man have his say even if it 
used valuable time. There was no 
steam roller _ tactics. Vesper 
knows his code like nobody’s 
business and he cracked the hard- 
est kind of nuts for the meetings. 
His interpretations of govern- 
ment views showed that his many 
visits to Washington were not 
wasted. 

* * om 

AND HE TOLD those big shot 
dealers who wore delegate badges 
that the retailers have suffered 
from the used car business for 
fifteen years a deep seated dis- 
ease that can’t be cured in one 
day, but I’ll bet that when Vesper 
gets through the dealers are go- 
ing to have a code without a 
squeak in any of its joints. 

o* x * 


THE GREATER ST. LOUIS 
Automotive Association was the 
host of the first night of the code 
meeting and we boys bused it 
out to the municipal open air 
theatre in Forest Park. There’s 
nothing like it in the country. 
The good burghers started it in 
1919 and each year there is a 
twelve-week season of light opera. 
We and 10,000 others saw the 
“Cat and the Fiddle.” Fred Ves- 
per, who is a director, told me 
today that the association is out 
of the red and the receipts for 
the remaining nine shows will be 
velvet. Imagine any other the- 
atrical enterprise drawing 10,000 
people like this did Wednesday 
night! 

+ ca ok 

BEFORE HOPPING on the 
horse for this St. Louis trip of 
mine, I scurried through the old 
note book and discovered there 
were several things I wanted to 
get off my chest for this partic- 
ular column. 

For instance, there was the 
Chevrolet party on Monday night 
in Detroit, the first of a series of 
eight regional meetings. All of 
them are cut out of the same 
piece of cloth, so the Chevrolet 
field men in Atlanta, New York, 
Buffalo, Chicago, St. Louis, Dal- 
las and Oakland, Cal., may read 


(Continued on Page 14) 








Labor Is Obstacle to N.A.C.C. Code; 
N.A.D.A. Fixes Used Car Allowance 


Truck Users’ | 


Code Parley 


Permanent Program To 
Be Decided Aug. 22 
At Washington 





Washington, Aug. 18.—Having 
completed their emergency pro- 
gram to create a temporary code 
that would bring the truck opera- 
tors of the country under the Blue 
Eagle emblem, the Federated 
Truck Associations of America 
have called a meeting here for 
Tuesday, August 22, to formulate 
a permanent program. Foremost 
among the problems which will | 
be tackled will be the formulation 
of a formal trade code to bring | 
the industry under the National 
Recovery Act. 

Three classes of truck operators 
have been asked to attend the 
convention, one from each state 
to represent private carriers, and 
one each the contract and the 
common carrier operators. 

Frank C. Schmidt, of the Ohio 
Highway Users Federation and 
the Ohio Association of Commer- 
cial Haulers, is chairman of the 
executive committee of the Fede- 
rated Associations which has 
called the Washington meeting. 
Walter W. Belson, Wisconsin Al- 
lied Truck Owners, is secretary, 

(Continued on Page 6) 








Milton H. Pettit, former execu- 
| tive of the Nash Ifotors Co. at 
Kenosha, Wis., has been named 
by Gen. Hugh S. Johnson, national 
recovery administrator, as chief 
of the bureau of exceptions at 
| Washington. 





Vesper Names 


Code Group | 


St. Louis, Aug. 18.—Fol- 
lowing his appointment as 
Administrator of the Na- | 
tional Automobile Dealers’ 
Assn. under the NRA code 
today Mr. F. W. A. Vesper 
named the following special | 
committee to assist him: 

R. E. Chamberlain, Buf- | 
falo, N. Y.; L. D. Frint, Mil- | 
waukee, Wis.; W. L. Hugh- 
son, San Francisco, Cal.; 
H. G. Hart, Boston, Mass.; 
J. E. Smith, Atlanta, Ga.; 
Ted Southworth, New York ||| 
City; E. M. Taber, Hartford, ||| 
Conn.; W. J. Brace, Kansas 
City, Mo.; Herman Wan- 
gelin, Belleville, Il. 









Cleveland August Sales 
Make Good Showing 








Cleveland, Aug. 18.—New car} 
sales in Cleveland during the first 
fifteen days of August were 
slightly under the sales during 
the first fifteen days of July, but 
were far ahead of the same period 
in August last year. The figures 
released today by the Cleveland 
Automobile Dealers’ and Manu- 
facturers’ Assn. show sales dur- ||} 
ing the first fifteen days of the 
current month of 1,284 new cars | 
as compared with 1,377 in the 
first fifteen days of July this year 
and 1,069 in the entire month of 
August last year. 


Automobile Week at Fair 
Shows Respect for Industry 


By MEL ADAMS 

Chicago, Aug. 18.—Recognition |! sentatives to handle publicity ex- 
of the leading part played by the clusively for Automotive Week. 
automotive industry at the| They are further honoring the in- 
World’s Fair is being shown by/ dustry by giving it what is ex- 
exposition officials in connection | pected to be the peak attendance 
with Automotive Week scheduled| week of the Fair, when more 
oe ee oe o— than two million visitors, accord- 
Oo De tne ing to estimates, will be in 
the Fair. Not only have the Chicago. Automotive exhibitors 
Century of Progress chiefs au- ; : ae 
thorized the expense of an elabor-|2%¢ Urging their organizations) 
ate float and permission to erect| #54 others to attend the doings 
pedestals about the grounds for | during this special week, and have | 
displays, but they have even as-| arranged for low round trip) 
signed one of their press repre-| rates. 
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“Open Shop’ 


| Provisions 


ae ements iaasicepas benim 
To Hear Exceptions ‘Makers Ease Dealers Plan 


Guaranty for 
Sales Forces 





Labor Proposes Drastic| Vesper is Appointed 


Counter Demands 
At Hearing 





By WILLIAM ULLMAN 


Washington, Aug. 18.—Hearings | 


|on the code of the automobile in- 
| dustry opened here today with the 
| possibility of further objection on 
|the part of organized labor to 
|that part of the code which re- 
|fers to the “open shop,” even 
|though the manufacturers yester- 





|day expressed their willingness | 


|to modify that part of the code 
and have already made a change 
|in its wording before its formal 
|presentation today. 


| The position of the industry on| cession forward 


| 


,the open shop question 
/summed up as follows: 


| “Section 6 of our code sets out 


| in full the provisions of Section 7 | 


of the National Recovery Act, 


| which are required to be included 
in every code. Our code then 
contains the following provision: 


ions, the employers in the indus- 
try may continue the open shop 
policy under which the selection, 
retention and advancement of 
employes will be on the basis of 
individual merit without regard 
to their affiliation or non-affilia- 
tion with any labor or other or- 
ganization.” 

“Respecting this clause we wish 
to make it clear in the first place 
that it is not the intention to 
limit the language or application 
of Section 7 of the Recovery Act 
in any way. On the contrary, we 


(Continued on Page 14) 


Administrator; Session 
Ends in Harmony 





By CHRIS SINSABAUGH 

St. Louis, Aug. 18.—The Na- 
tional Emergency Committee of 
the National Automobile Dealers’ 
Assn. finished its meeting here 
today as per schedule in spite of 
the difficult used car problem 
and other market regulations 
which threatened to carry the 


Revised and approved section of 
the NADA code will be found on 
Page 10 of this issue. 


into Saturday. 


W&S Before adjourning the members 


| of the committee elected F. W. A. 
Vesper, administrator of the code 
with power to appoint a com- 
mittee to iron out any difficulties 
that may arise in the future. 
Perhaps the most important 


5 | work of the committee during its 
“Under the foregoing provis- | 


entire session was the adoption 
of a code for used car practices 
which read as follows: 

“Given consideration to the 
public interest and to prevent 
selling below cost the industry 
proposes as follows: (a) That 
the value of any used motor ve- 
hicle, either passenger or com- 
mercial, shall be the average 
market price that the public in 
any given market area is then 
paying for that vehicle as estab- 
lished by the NADA from cer- 
tified reports of actual sales. 

“(b) That no dealer shall di- 

(Continued on Page 11) 


Fisher Guild Selects Seven 
Coach Model Winners 


Chicago, Aug. 18.—President W. 
of the Fisher Body 
Craftsman’s Guild, announced the 


-| seven winners of high awards in 
the Guild’s third annual competi- 


tion in the building of model 
coaches. They are: Senior, 
United States—Charles Gadd, 18 
years old, Parkwater, Spokane, 
Wash.; Jack Wicks, 18 years old, 
of 1825 Selby Street, St. Paul, 
Minn.; Junior, United States—E. 
Stanley Knochel, 15 years old, 
3708 E. Pratt Street, Baltimore, 
Md.; Myron Webb, 16 years old, 
703 E. Poplar Street, Arkansas 


City, Kans.; Senior, Canada— 
David Tennent, 17 years old, 
London, Ont., and Joseph Olaf- 


son, of Leslie, Sask., tied; Junior, 
Canada — Richard H. Guthrie, 
London, Ont. 

Each of the boys receives $5,000, 
which is to be expended for him 
in a full four-year course at any 
university he selects. They also 
win highest ranking in a compe- 
tition that was entered by some 


496,000 boys from the United 
States and Canada. The competi- 
tions were initiated three years 
ago and the number of entries 
has steadily increased. It was 
added to this year by the fact 
that two additional scholarships 
were made available to Canadian 
boys. 

About 120 boys, aged from 12 to 
20, were brought to Chicago by 
the Guild and royally entertained 
for five days. Programs included 
two thorough tours of A Century 
of Progress, trips through some 
of the city’s industrial plants and 
a most elaborate banquet Wed- 
nesday night in the 131st Regi- 
ment Armory. 

Determination of the final 
awards in both age divisions was 
made by a board of honorary 
judges, composed of fourteen edu- 
cators in the technological schools 
and colleges of the United States 
and Canada. A total of $90,000 in 
awards was distributed in this 
year’s Guild competition. 


<a 


ee 
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IN THE ABOVE PICTURE perhaps the most representative group of automobile retailers which can be found met this week at St. Louis, to formulate a code of 
fair practice for the nation’s car dealer under the sponsorship of the National Automobile Dealers Assn. In the picture are: First Row, Sitting—Ted Southworth, Brooklyn, 
N. Y.; Claude Nolan, Jacksonville, Fla.; C. L. Holt, Minneapolis, Minn.; G. O. Simons, New York City; M. E. Peters, Detroit, Mich.; H. F. Roy, Detroit, Mich.; S. H. Horner, 
Washington, D. C.; W. J. Brace, Kansas City, Mo.; F. J. Fanning, East Orange, N. J.; L. A. Banigan, Philadelphia, Pa.; G. A. Hoeveler, Pittsburgh, Pa.; Floris Nagelvoort, 
Seattle, Wash.; C. E. Gambill, Chicago, Ill.; H. D. Bullock, St. Louis, Mo. Second Row Sitting—A. A. Nielsen, Hartford, Conn.; F. H. Bogda, Green Bay, Wis.; R. A. Hult, Madi- 
son, Wis.; Roy Burnett, Portland, Oregon; E. M. Taber, Hartford, Conn.; J. E. Smith, Atlanta, Ga.; E. B. Smith, Greenville, S. C.; J. S. Frazer, Nashville, Tenn.; G. G. McFar- 
land, Harrisburg, Pa.; F. W. A. Vesper, St. Louis, Mo.; A. G. Southworth, New York City; Lafayette Markle, Chicago, Ill.; Aaron DeRoy, Detroit, Mich.; George Stem, New 
Orleans, La.; C. G. McKimmie, Richmond, Va.; D. F. Smith, Los Angeles, Calif.; W. L. Hughson, San Francisco, Calif. First Row, Standing—J. A. Peverill, Des Moines, Iowa; 
James Dalton, New York City; C. B. Warren, New York City; Chris Sinsabaugh, Detroit, Mich.; H. C. Hart, Boston, Mass.; E. H. Boyd, Ft. Worth, Texas; A. C. Gorner, Poplar 
Bluff, Mo.; W. C. Nesbitt, Detroit, Mich.; E. M. Lied, Omaha, Neb.; Ed. Powers, St. Louis, Mo.; H. G. Wangelin, Belleville, Ill.; Jack Frost, Dearborn, Mich.; J. W. Tarbill, Cin- 
cinnati, O.; J. W. Dineen, Detroit, Mich.; R. H. Losey, Indianapolis, Ind. John E. Raine, Baltimore, Md.; Burt Roberts, Los Angeles, Cal.; Tom Kilmartin, San Jose, Cal.; 
W. D. Edenburn, Detroit, Mich.; W. A. Williamson, San Antonio, Texas; A. N. Benson, Minneapolis, Minn.; J. H. Grosse, St. Louis, Mo.; S. F. D. Meffley, Chicago, IIL; 
Top Row, Standing—J. S. Calhoun, Charleston, W. Va.; Myron D. Kidder, Portland, Me.; George Berry, St. Louis, Mo.; C. L. Day, Pittsburgh, Pa.; W. H. Vesper, St. Louis, Mo.; 
F. J. Santry, Cincinnati, O.; Tom Botterill, Denver, Col.; Herbert Buckman, Cleveland, O.; L. M. Stewart, St. Louis, Mo.; S. F. Clutterbuck, Chicago, Ill; H. A. Bonnell, New- 
ark, N. J.; C. E. Holgate, Newark, N. J.; T. M. McCarthy, New York City; J. L. Brock, Trenton, N. J.; P. H. Brockman, St. Louis, Mo.; George Weber, St. Louis, Mo.; Cc. J. 
Myers, Oklahoma City, Okla.; H. W. Castles, St. Louis, Mo.; D. E. Castles, St. Louis, Mo.; M. B. Strauss, St. Louis, Mo.; Ted Reichardt, Webster Groves, Mo.; F. J. Edwards, 
Milwaukee, Wis.; A. S. Eldridge, Seattle, Wash.; L. D. Frint, Milwaukee, Wis.; Hardin Bale, Little Rock, Ark.; R. E. Chamberlain, Buffalo, N. Y.; T. J. Hay, Chicago, til. 








Trade Treaties Fisk Cudahy Plant ‘Chief Instructor Sterling Plan Cleary Enters 
Is Progressing} Advertising Field 


Sale Still Under Way ° 
- The first two days’ proceeds at 
New York, Aug. 18—An active| Fisk Rubber Co.'s sale of the) south Bend, Aug. 18—An-| West Allis, Wis., Aug. 17—Plan| Chicago, Aug. 17.—The appoint- 
campaign for tariff concessions} Federal Rubber Co. property in : en binn for reorganization of Sterling Mo- : ‘M_ i 
paign nouncement of the appointment of 8 1 oO & Mo-| ment of James M. Cleary as vice- 
to countries that consent to re- Cudahy totaled about $150,000, ac-| tiioh §. Cole, a veteran of the | tor Truck Co., which has been ap-| president of Roche, Williams & 
a ——_ ———_ a wo ong Rigg ge ag ag agli Bendix service — = common _ _— Cunnyngham, 
e Unite ates is soon to be| s ; a department as/|Stockholders, is expecte o be Inc., widel 
launched by the World Trade ———— ae Bg = . chief instructor | Put into effect early in Septem- known oleae 
League. Geo. E. Bauer, chair- eens a. ns ot e| - of the Bendix|ber. The reorganization will be se ing agency, was 
man, holds that this move will ee ieee ieee lai etal “aoe ; Service School, | effected through sale of the busi-| @& “Ml announced here 
help the aims of the National eaiceem "Gea a Pharis ah . has been made | ¢SS and assets to a new corpora-| ~ today by John 
oo ae a, = Gillette aaa Fish senehe , , m \ by the Bendix | tion, — a — . a a ee Pierre Roche, 
uer, who is in charge o e . 4 * Products Corp., | 2@me. apital structure oO e resident of the 
a age = the os bm ne Po. — service division ee oes is _ bse ggev of : Sa lausaanin. Mr. 
utomobile amber o om-| realize on lan an uildings - : here. ’ , of preferred stock, com- : Cleary, who re- 
maves, recently returned from a/and about $108,000 for machinery | es Mr. Cole|prising 100,000 shares of $10 par ges comer resigned 
"Chief interest in the World| 1125 lots of a total of 3,950 have | SS ee [mw the white Co. 
p12 »95 F ; ix service de- . ' the White Co. 
a anne at —— = cen-| been sold. kage ae — | Hugh S. Cole partment in es preferred evens genes J. M. Cleary at Cleveland, 
on e prospects for re-| ings were so ugus in eig 1926 and for the|@re to receive one share of new will take up his 
ciprocal trade treaties with Latin-| separate parcels, the division of next five years was in the field|Common stock for each tw0| new work in the agency’s ee Me 
American countries, Mr. Bauer|the property blasting Cudahy’s helping service operators and shares of present $30 par con-| office immediately. 
said. He views it as unnecessary hopes for reopening of the plant.| Bendix distributors iron out serv- | Vertible preferred and the present/ yr. Cleary has been associated 
for the Government to wait for - ice problems and selling Bendix | Common stockholders are to get | with publishing, advertising and 
the Pan-American Conference in tains Seok equipment. In 1931, Mr. Cole was|one share of new common for | merchandising, particularly auto- 
December for initiating action. |Mentucky to See stationed at the factory head-|each twenty shares of old. mobile selling, for many years. He 
zoe World Trade League was | New License Law | quarters and gave his entire at- Creditors are to receive in full graduated from the University of 
set up as a non-political organi- Louisville. Ky.. Aug. 18.—A pre-| tention to service instruction. payment of their claims preferred | J))jnois and from the law school 
zation two years ago. A plank a” _ ° . . Pp ml stock of a par value equal to the|o¢ Northwestern University. 
modeled on its program was in- ee, etal nen * _——_ J T Sh principal amount of their claims, Coan a 
serted in the platform of the : c -| June Tire ipments without interest. For each ten A 
Democratic national convention. |‘U°KY Legislature which opened Sh Ee P M shares of preferred stock issued Diamond T July 
Later, when Secretary Hull came ae = and reiterated by Gov. ow Vem over 4Y \to the creditors there are to be Sales Set Record 
out for reciprocal tariff agree- - | ecm — 2 6 gm New York, Aug. 17.—Shipments| set aside 3% shares of common| Chicago, Aug. 18.—All previous 
ments, the League considered its sean Ueki ston fe M09 ‘sat of pneumatic tire casings in June| in the name of voting trustees. | monthly sales records in the 
work accomplished and withdrew a aa an a _ p cane a : totaled 6,305,454 as against 5,180,- Provision is made in the plan| twenty-eight year history of the 
from active participation in f0r-| consed this rae a 173 in May and 10,064,915 in June|for retirement of the preferred. | Diamond T Motor Car Co., Chi- 
eign trade matters. se rales: A - — . on P. last year, according to the report The new company will start|cago truck manufacturers, were 
eer =anenee sdiaiiadae at the conn or “sd this week of the Rubber Manu-| with a current asset ratio of ap-| shattered during July, according 
Progress Reported At paying as many twelfths of the re a ts tae proximately seven to one, the best to 9 statement made here today 
° ® . : 5 ,199,- | position in the history of the firm.|py KE. J. Bush, vice-president of 
rnin eeiprocity Meeting | annual auto license cost as there) 924 as compared with 5180291 in| Oid directors have been revclected |¢the company.” Mr. Bush also 
Memb thea Tatiana 7 S year./May and 5,643,329 in June, 1932./for the present corporation to| stated that his company had sub- 
embers of the Indiana Reci Under the present state auto-| Casings in manufacturer stocks 5 til th seieatnhted , : 
procity Commission on motor ve-| motive laws owners of cars must|/as of June 30 totaled 6,614,940 = ns oo sorthed to the Mations! Resowsey 
hicle regulations conferred at the | pay for a full year if they operate | against 6,760,165 on May 31 and|~ an Geeeee ad. : 
Claypool hotel here with represen- | any part of it. The law is unjust| 4.999.075 on June 30, 1932. ayaa Diamond T sales in July were 
tatives from Illinois, Michigan and|and decidedly unfair, especially The heavy shipments in June Ford Fact-Finding Car the largest for any month in the 
Ohio, and reported general harm- | where owners may be away from| last year were in anticipation of Ends Run of 5 000 Mi. history of this company,” said Mr. 
ony for reciprocal understanding | the city or state for months, and| the Federal excise tax, which be- eters ~“ Bush. : ; 
between the four states. | cars are locked up and out of use.| came effective in July. Cleveland, Aug. 17.—An average Approximately five times as 
It was developed at the two-| Where a car is not used over the vi of 22.9 miles per gallon for 4997) many units were sold during July 
day conference that Indiana limi-| calendar year, exemption is made. | — miles was established by a new as were sold in July of 1932. Dur- 
tations on size and weight of Mew Wauk Be Balan Ford V-8 that was one of three| ing the first seven months of 1933 
trucks would not violate an regu- ; : : . | ew ork Ju y Sa es cars driven over Ohio and Penn-|we have sold twice as many 
lations of the other states and|400 Cleveland Workers | Top Mark Set in June ayivanie, highways tor eight days trucks as we sold during the first 
that the state would retain its : New York, Aug. 18.—New car| 2nd nights, ending the fact-find-| seven months of 1932. 
ich —, = Become Union Members ee ow ita, |ing run here. “Up to July 31 of this year we 
right to enforce these restrictions registrations in the Metropolitan ; : 
1 Cleveland, Aug. 18.—Four hun-| ¢8 P 
against trucks  enterin f : = l\New Y duri The mileage was certified by| have sold 400 more trucks than 
g from|dred automobile mechanics have|New York area during July ex- . , 
other states . _— ded th 4 in J Chester S. Ricker, technical rep-| were sold during the entire year 
° | filed application for membership | ©°®?® e mark set in June, ac- iv i - ” 
Further re : : i* : i : resentative of the American Auto-| of 1932. 
ports will be made| jn the International Assn. of Me-| ©°'ding to figures released today sh 
following a future conference, | chanics, according to J. E. Chris-|>Y Sherlock and Arnold. July ee ai 
state officials sponsoring the|tian, president of Local No. 1363,| 52/es in the metropolitan area ans ’ Beacon Economy 
St. Paul Ass’n Elects Indianapolis, Ind. Aug. 17.— 


movement stated. | Permanent organization of the | totaled 12,744 units as against 11,- 
673 in June and 9,850 in July last} gt, paul, Aug. 18 (UTPS).—The | Driving a stock Continental Bea- 


year. Automotive Trades association|con four-cylinder sedan from 


seven | has elected M. L. Nodes president, | downtown Indianapolis to Bloom- 
ington and return, a distance of 














me _ |White Motor Co. employes fed- 
Employes Take Part eral union is ane this week 
Indianapolis, Ind. Aug. 18. a the charter arrives from the| Sales during the first 
Employes of the P. R. Mallory| American Federation of Labor.| months of this year showed a|Andy Ruppert vice president, and 
Co., manufacturers of electrical} Meetings of automobile workers| gain over the same period last|J. A. Nichols treasurer. Directors|101.2 miles, Cannonball Baker 
equipment and appliances, will| are being scheduled by the Metal | year, the figures being 66,920 this|are W. G. Florin, O. R. Munger, claims to have established an 
have representation in deciding| Trades Council. Fisher Body em-| year against 63,172 in the same|C. L. Stutsman, E. H. Rasmussen, | economy record of 34.5 miles per 
company policies in the future. | ployes are to meet tomorrow. period of 1932. R. S. Mayer and W. H. Simard.| gallon of gas. 
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Government Is Unwitting Partner 


In Gasoline Bootlegging Ra 


High Taxes on Fuel Make It Possible for Criminal 
Invaders of Law to Divert Millions From 
Channels of Legitimate Business 


By WILLIAM ULLMAN 


Washington, Aug. 18.—Government agencies are going 
to lose between $40,000,000 and $50,000,000 in gasoline 
taxes this year and retail filling stations are going to lose 


considerably more because 


high motor fuel taxes have 


driven tens of thousands of motorists into the arms of 


gasoline bootleggers. 


In order to prevent these tax losses 


from being still higher, States are paying out additional 


hundreds of thousands of 


ment forces assigned solely to the conduct of warfare | 


upon this new and rapidly 
prise. 

Who spawned this form of tax 
evasion upon the world? One of 
its parents is readily identifiable, 
the venality in human nature 
which makes the bootlegger a 
bootlegger and which keeps him 
one because he continues to find 
customers. The other parent, 
very much inclined to run out on 
his responsibility but unable to do 
so in the eyes of those who know 
the situation, is the legislator 
who put taxes at a level that 
made dodging them attractive. 


In looking around for a solu- 
tion of the gasoline bootlegging 
evil, officialdom’s master minds 
are considering the possibility of 
Federal collection of such reven- 
ues. A national agency in the 
field would have the advantage 
of being able to collect the tax 
at the source of the fuel, the re- 
finery. It could ignore the limita- 
tions of State lines, which, to 
cite an example, keep the State 
of Michigan from any jurisdic- 
tion over gasoline used within 
its borders until the fuel actually 
enters the State. 


Cure Causes Not Symptoms 


This idea, considered at the last 
meeting of the Federal Oil Con- 
servation Board, has the short- 
coming that it deals with gaso- 
line bootlegging, the effect, in- 
stead of high gasoline taxes, the 
cause. 


Its application, however, might 
serve the useful purpose of in- 
dicating where the real cure lies, 
as well as that of putting a limi- 
tation upon the activities of the 
bootlegger. Those particularly well 
acquainted with the heaviness of 
gasoline taxes, point out that 
such levies look their very worst 


0 


dollars to maintain enforce- 


growing illegitimate enter- 
when related to the refinery cost 
of the fuel. To be specific, the 
average weighted tax per gallon 
is 5.1 cents a gallon. The refinery 
price is often as low as 4.5 cents. 
The tax in its relation to this 
price looks a great deal more in- 
equitable than when it is related 
to the retail price of the fuel; 
in other words, it appears at its 
worst in respect to the refinery 
cost. 


No one could look at it in this 
juxtaposition without becoming 
aware of the real reason why 
the evil of gasoline bootlegging 
is so flourishing in this broad 
land where so many forms of 
government get their cuts on 
automobile fuel taxes. 


Lighten the Load 


Were it viewed from this per- 
spective, many feel that the real 
remedy be readily apparent as 
lying in the lightening of the tax 
load. They believe, too, that 
government would perceive that 
it actually is playing the role of 
partner in the bootlegger’s busi- 
ness; that it has created for him 
that vast demand for a lower 
price fuel which sends customers 
to him because he can sell below 
those legitimate agencies which 
collect and turn over taxes which 
the government demands. 


One of man’s oldest pastimes, 
tax evasion, in the motor fuel 
field did not begin simultaneously 
with the imposition of the levy. 
For ten years after the gas tax 
became a source of motor reve- 
nue, the bootlegger had no chance 
to enter the field. It was one form 
of levy in which man believed. 
It was light during that decade 
and it financed highways which 


Detroit Factories Again | 
Attracting Many Tourists 





By TED 

Detroit, Aug. 18.—The nation- 
wide publicity that Detroit has 
been receiving during the last 
few months with the upturn in 
automotive sales, has been bring- 
ing hundreds of tourists here to 
visit the automobile plants. Re- 
ports from several of the fac- 
tories are that the scenes in their 
lobbies are reminiscent of those 
of several years ago, when no trip 
to Detroit was complete without 
a tour around the various fac- 
tories. | 
Reports from the Dodge, Ply- 
mouth, Chrysler, Ford, Hupp, 
Packard, and Cadillac factories 
show that upwards of 17,000 
visitors made trips through their 
plants last month. An entire con- 
vention party of 800 made the 
inspection tour to one of the 
plants. Another had to enlarge 
its courtesy force to handle the 
increased numbers that wanted 
to “look around.” Another plant, 
which had discontinued the in- 
spection tour several years ago, 
had to re-hire men to accommo- 





date the crowds. 

The proving grounds also are 
becoming the mecca they were a 
few years ago. The large General 


DEVLIN 
Motors layout at Milford, Michi-| 
gan, one of the most modern of | 
all proving grounds, has been| 
open for several months only on 
Sunday. Now it is open every day | 
of the week to take care of the 
increasing crowds. | 





a 
Plymouth Raises | 
Aug. Schedule 


Detroit, Aug. 18.—Speculation | 
as to whether or not motor posed 
sales this month would equal or 
exceed July received further im- 
petus today with the announce- 
ment that Plymouth production | 
for August has been stepped up| 
5,000 units over the previous} 
schedule. This placed Plymouth | 
production this month at 30,000) 
cars, it was stated today by H.| 
C. Moock, general sales manager | 
of the Plymouth Motor Corp.| 
The Plymouth factory produced 
approximately 31,500 cars during | 
July. Plymouth production this | 
month will be almost five times | 
greater than the same month 
of last year, it was asserted. 





the motorist needed. Not until 
1929 when such taxes became 
disproportionately high, alto- 
gether out of reason in many 
states, did the bootlegger see a 
chance for his practice in the 
motor fuel field. 


From then on, taxes not only 
climbed but the revenue was 
diverted. Motorists were asked 
| to pay more for which they were 
given less. It was perfect for 
| the bootlegger. He could, and 
did, step in and undersell the 
legitimate retail gasoline outlet, 
| diverting from it hundreds of 
| millions of gallons of business. 

This volume of sales today sup- 
ports a form of organized crime 
which flourishes increasingly from 
year to year under the unwit- 
ting, perhaps, but benign aus- 
pices, of an unjust tax philosophy. 


chet 





R. G. Warner Heads 


Delta Electric Sales 


Marion, Ind., Aug. 18.—W. B. 
Stephenson, president of the Delta 
Electric Co., of Marion, Ind. has 
announced the | 
appointment of 
R. G. Warner, 
of Kansas City, 
Mo., as. vice- 
president and 
sales manager, 
to assume his 
new duties im- 
mediately. 

The Delta Co. 
manufacture 
electric lighting 
devices and 
automotive 
parts. 





R. G. Warner 





Plant Resumes 


Clarksburg, W. Va., Aug. 18.— 
The local plant of Libbey-Owens- 
Ford Glass Co. will resume opera- 
tion this week under its original 
name of Adams Flat Glass Co.; 
local business men acquire all 
stock interest in company. 


Signal Devices 
Approved Under 
New Conn. Rules 


Hartford, Aug. 18—The Me- 
chanical division of the Connec- 
ticut Motor Vehicle Department 
has approved mechanical signal- 
ing devices submitted by eleven 
manufacturers. Such devices must 
be used after Sept. 1. The de- 
vices are: “Connecticut,” Con- 
necticut Telephone & Electric 
Co., Meriden, Conn.; “Autoposts 
Condonlite,” Autoposts Co., Inc., 
New York; “Kaco,” Kuhne-Libbey 
Co., New York; “Safeturn,” Safe- 
turn Signal Corp., New York; 
“Arrow,” Arrow Safety Device 
Co., Camden, N. J.; “Ra-Con,” Ra- 
dio Condenser Co., Camden, N. J.; 
“Keystone,” Electric Service Sup- 
plies Co., Philadelphia; “K. S. J.” 
Kilborn - Sauer Co., Fairfield, 
Conn.; “Yankee Kay,” Yankee 
Metal Products Corp., New York; 
“Yell-O-Lite,” Yell-O-Lite Sales 
Co., Derby, Conn., and “Dolat,” 
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Auto Signal Sales Co., New York. 




































































AN UNFINISHED PICTURE 


—_ 


_ TIME is nine o’chock in the morning. a picture has been so conclusively demonstrated over 


The picture is a conception of a fine Amer- such a long period of time, that it is no longer seri- 


ican home, planned in the imagination of Earl ously questioned in any community in the world. 


Horter, and painted by him in his studio in Phila- 
For the dealer, the moral of this message is perfectly 
obvious: Wherever you see a fine home—you have located a 
prospect for a Cadillac motor car... . And what a satisfac- 
tion it is to do business with people who live in homes like 
these! Appreciative of the service you render—loyal to you 
personally, as well as to your business—and constant cus- 
tomers, year after year—these people are the very essence 
of the value that has come to be attached to the Cadillac 
franchise. . . . If you would like to do business with the 
finer families of your community, you are invited to signify 
your interest in a letter to the Cadillac Motor Car Company. 
You will be advised at once whether there is an op- 
portunity in the locality in which you are interested. 


delphia. But, at our request, Mr. Horter has left out 
of the picture one very important thing. He has left 
out the motor car which would ordinarily be in the 
driveway at this o’clock in the forenoon. He has 
left it out, because we want you to imagine what 
car ought to be there. Is it difficult to do? We think 
not—because, certainly, the car that ought to be there 


is a Cadillac. In fact, Cadillac’s right to a place in such 





CADILLAC MOTOR CAR COMPANY, DETROIT, MICHIGAN 
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One sacred pledge we make our friends here and now. This 
publication, God willing and so long as it is in our charge, will 
never champion the cause of any individual or any corporation 
which is not for the best interests of the automotive industry 
as a whole. Nor will its columns be used to spread gossip or 
inflame prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the dis- 
semination of NEWS which it knows to be timely, authentic 
and of value. 








SATURDAY, AUGUST 19, 1933 


The Teeth of NRA 


T?2 say that NRA was born with teeth would be stretch- 
ing the truth only a little bit. Already in our neigh- 
borhood we find housewives looking askance at store win- 
dows in which the Blue Eagle has not found roost. Too, 
we have already heard of cases where citizens have taken 
it upon themselves to report those who conformed suffic- 
iently to obtain the emblem and then began to forget. 


NRA’s teeth will strengthen with time. It is not too 
much to expect that the day may not be far distant when 
all buyers will turn to the sign of the Eagle as a protection 
to themselves in making purchases. This is the purpose 
and spirit of the law. 

There may be those who believe that the Eagle can’t 
bite—they shouldn’t forget that it can swallow! 











The King’s English 
AX unfortunate thing with this so-called King’s English 


is that the same words in the same sequence and} 


spoken with identic inflection can apparently mean two 
distinctly different things. Hence today we have the con- 
troversy between employers and employes over the phrase 
“open shop.” 

From the employer’s point of view we understand the 
phrase “open shop” to mean a place wherein men may be 
employed regardless of whether or not they are members 
of any labor organization or association. It is our under- 
standing that the employers in the automobile industry 
are willing to accept that a man’s affiliation or non-affilia- 
tion with a labor organization shall not be a bar to his 
employment. As a matter of English we would say that 
this interpretation seems to be the only correct interpreta- 
tion that could be made. 


Organized labor, on the other hand, interprets the| 


phrase ‘open shop” to mean a place wherein only men 
who have no organization affiliations can be employed. 
We cannot help but feel that in this case the “open shop” 
has been closed to the union man by union edict rather 
than by employer’s rule. 


We could never understand the union objection to per-| 


mitting its members to work in any shop where the work- 


ing hours, wages and other working conditions did not | 


conflict with the standard set by the union itself. Cer- 
tainly there are not many plants in the automotive indus- 
try that would fall below even the highest standards. 


Let’s Go, Dealers! 


"THE National Emergency Committee of the National 
Automobile Dealers’ Assn. has ended its labors in 
St. Louis. Rules have been set-up for handling used-car 
allowances, discounts, car bootlegging, parts discounts 
and a dozen other pointers that should make all dealers 
better dealers. It was a fine meeting and carried out with | 
admirable military precision and yet absolutely void of 
steam roller tactics. The unfinished work of the com-| 
mittee will be taken care of by F. W. A. Vesper and his | 
special committee. The code meeting is a closed book. | 
Dealers should not, however, close the book that was'| 
written there. Between its covers may lurk the key to| 
better dealer conditions and the sooner the dealer finds it | 


the better. 





Free 


Air 


By Cliff Knoble 


| A FORMER dancing master has 
opened a school of automo- 
bile driving for women. He 
should be able to give expert in- 
| struction on the “clutch,” anyway. 


* * * 


DAFFY DEFINITIONS 
FAN BELT—The thing a base 
ball nut wears around his middle 
to hold his pants up. 


* * * 


“ANTIQUE discovered in Used 
Car Lot,” reads a headline in the 
Detroit Times. But why make so 
much fuss about that? Real news 
would be the discovery of a used 
car lot that did not have a few 
antiques. 

*~ * +. 


Sidelights 


ONE OF THE MOST spontan- 
eous and refreshing senses of 
humor in the whole automotive 
industry is possessed by B. E. 
Hutchinson, vice-pres. and treas. 
of Chrysler Motors. No “con- 
ference” is too solemn or weighty 
to be suddenly illuminated by a 
sally of some sort from “Hutch.” 
Frequently his remarks are more 
pungent than pure, but they are 
invariably pointed and apropos, 
and usually accompanied by a 
contagious grin and a _ hearty 
| chuckle. 


As a mild example, here’s his 
story of the irreligious old coot 
who was finally persuaded to go 
to church. On his return, friend 
wife inquired about the preacher’s 
text. “He talked about sin” re- 
sponded the old man. The wife 
|made several fruitless inquires 
}and finally, in an effort to draw 
him out, asked “Well, just what 
| was his attitude towards sin any- 
| way?” To which the old boy, 
‘after a thoughtful pause, briefly 
| responded—“He seemed to be 
agin it.” 


* + 


LITTLE KNOWN facts about 
|'well known automobile men—B. 
'G. “Ben” Koether—whose name 
isn’t Ben at all, but Bernard— 
is a violinist of no ordinary 
ability. John Scoville, Chrysler 
Statistician, is the industry’s un- 
official chess champion. T. F. 
MacManus, dean of the industry’s 
|ad men, is one of the country’s 
| foremost writers on religious sub- 
| jects. While W. A. P. (Wop) 
John, another distinguished auto- 
mobile advertising writer, turned 
| his talents to the writing of suc- 
‘cessful short stories in colored 
| dialect. 

— 


I HAVE a side drive, out of 
| which it is necessary to back the 
lear. A neighbor across’. the 
| street is similarly situated. In 
|the morning, it is customary to 
| back out to the sidewalk, look 
| both ways to make sure there 
| are no cars approaching and then 
continue backing to the opposite 
curb. One morning last week 
I followed the usual custom, looked 
both ways, saw no approaching 
car, and continued toward the 
opposite curb. Midway of the 
street there was an abrupt stop 
/and an alarming crash. With 
my heart in my mouth, I dis- 
mounted and discovered that my 
neighbor had duplicated my pro- 
cedure, with the result that our 
cars had bammed into each other, 
sterns first. Like a couple of 
guilty kids, we sneaked a quick 
glance to see if there was any 
audience, and then quietly drove 
away from there. There’s now 
an unmentioned comaradierie be- 
tween us, based upon a mutually 
appreciated stupidity. 
* + 2 


I'M BEGINNING to lose my 
confidence in the supremacy of 
Scotch thrift. The phenomenal 
increase in automobile sales 
surely indicates that we are far 
from being a nation of spend- 
thrifts and paupers. 


- 
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Whose Door is This? 








In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 





We Are Sorry 


Several weeks ago we sent you 
a news item relating to the fact, 
that the city of Toledo had hon- 
ored the Seiss’ by changing the 
name of one of the industrial 
thoroughfares to Seiss Ave. A 
little color was put into the article 
by some local description, and 
mention of the fact that Seiss 
does an international business, 
are manufacturers of auto horns, 
etc. 

As Seiss is pioneers in its field 
having been established in 1902, 
and such stuff as that, we thought 
this was as much a news item 
to the trade as many that are 
printed. 

However, this isn’t the only 
news item we have sent you, but 
as far as we know none appeared. 
One, that we recall, was about 
one of the company making a 
trade trip to Europe. 

We have never seen any of 
these things printed. 

Hence, while we were charter 
subscribers to the News, we fail 
to see wherein it is of value, so 
ask you to kindly discontinue our 
subscription, when it expires durr 
ing the current year. 

W. B. Hankins, 
The Seiss Mfg. Co., 
Toledo, Ohio. 





Coincidence 


An interesting coincidence oc- 
curred in our establishment last 
Saturday. 

We sold a CHEVROLET to 
FORD at PLYMOUTH! Don 
Ford of Plymouth, Ohio, bought 
the Chevrolet. 

Quite unusual, is it not? 

W. C. Gump Co., 
Chevrolet dealer, 
Shelby, Ohio. 


As a Chaser 


I recall that Chris Sinsabaugh 
recently “Winchelled” an item 
that your Michigan secretary of 
state had assigned license V-16 to 
Larry Fisher, president of Cadil- 





lac. Very good but, as Al Jolson 
would say, “you ain’t heard noth- 
in’ yet.” 

Yesterday I was down to the 
New York municipal building and 
I discovered that Charlie Hart- 
nett, our motor vehicle bureau 


chief, had issued license H-2-O 
to Water Commissioner Johnny 
Dietz. Yesser. 


Gregory Flynn, 
New Rochelle, N. Y. 


«2 word in 
edgewise” 


By the Publisher 





Last evening it was my privi- 
lege to accept the invitation of 
Mr. W. A. Fisher, president of 


the Fisher Body Craftsman’s 
Guild, to attend the banquet of 
the winners which this year was 
held in Chicago. It was the third 
annual affair to be given and I 
must confess I had attended each 
of them, with only a more or less 
perfunctory interest such as we 
in the roaring forties are apt to 
give any business affair which is 
not our own. 


+ * + 


But last night it got me! It 
suddenly dawned on me that 
while I sat there as jaded with 
the prospect of what we were to 
see, hear and eat as the an- 
nouncer in a circus—there were 
120 boys, none older than nineteen 
and some only twelve, who had 
won their right to sit at that table 
by late hours at night and early 
hours of a’ morning bending over 
the details of a job of craftsman- 
ship which would test the capa- 
bilities of a master. What were 
the emotions of that boy who sat 
just in front of me glowing with 
an enthusiasm which made his 
neck a flaming red under his 
blue beret. 

(Continued on Page 8) 
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What's 1n a 


NAME? 


Still young among nations, America is yet mature 
enough to bave ber bousebold names for excel- 


AS IT ever occurred to you 
that the only motor car 
body universally known by 


. . 2 
name is Fisher Body: fathers to sons. 


That is something worth re- 
membering and weighing when 
you buy an automobile. 


The fine and time-honored 
craft of coach building is as 
natural a part of Fisher as is 
the name itself. 


The Fisher organization was 
born with it. Grew up with it. 
And with the oncoming of the 
automobile swept the practical knowledge of it for- 
ward to the eminence which Fisher occupies today. 


For more than twenty-five years the growth of the 
Fisher organization has depended upon its alert- 
ness to the public’s desire for style and safety and 
comfort. 


And because Fisher has known and studied and 
anticipated the wants of the public, the public has 
grown to know the Fisher name. 


W HAT, specifically, does the name “Body by 
Fisher” mean to the buyers of cars today? 


It means that the body which bears this name enjoys 
the benefits of manufacturing and financial resources 
greater than those of all other bodymakers combined 
—and therefore receives the advantage of every 
opportunity which large scale 
manufacture presents. 


It means that the organization 
which bears this name is the 
world’s largest user of steel, of 
glass, of fine hardwoods, of hard- 


lence in special arts and crafts. 


These are the names of families in whose tradi- 
tion runs lifelong devotion to one field of work, 
the transmitting of skill and experience from 


So the name of McCormick means reapers and 
the tools of the field; Harper, Scribner's and 
Putnam are books; Morgan and Drexel call 
up visions of the counting house; Hoe, presses; 
Roebling, bridges, and Fisher is 





skilfully and wisely for your 
safety and comfort and pride. 


It means that Fisher has the 
greatest experience — and the 
finest reputation to maintain. 


Iris a point of pride with us 
that Fisher is free to build any 
type of body that it may choose, 
from any materials. 


It is a matter of common sense 
that Fisher should and does 
employ these vast resources to 
build the very best body for 
the purpose intended, without and within. 


A review of Fisher contributions even to the closed 
car body alone must include such visible improve- 
ments as the easy-rolling regulators for windows, 
the seats easily adjustable for pitch and depth, the 
form-fitting seats and backs, the slanting and visored 
full-vision non-glare windshield. 


And now, crowning all these, is the latest and most 
important contribution to motoring health, comfort, 
and safety made in the last twenty years: Fisher 
No Draft Ventilation. 


When you consider that the body is the most costly 
single unit of any automobile, you will see the 
wisdom of making sure that you get the finest body 
on the next car you buy. 


What’s in a name? It all depends on the name. In 
the mame Fisher is assurance 
of all that a man or woman 
needs to know to choose the 
strongest, safest, smartest 
motor car body in the world 
today. 





ware, of upholstery in body 


Consider all this when you are 





construction — and therefore 
is best enabled to use them 


Body by 


os GENERAL MOTORS CARS ONLY: CHEVROLET - PONTIAC + OLDSMOBILE - BUICK + LA SALLE 





buying a car, and you will 
surely look for the name: 





- CADILLAC 
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Session for Salesmen To 





Chicago, Aug 18.—Jobber and 
manufacturer salesmen will be 
invited to participate in a special 
convention session during the 
Automotive Service Industries 
Show to be held here October 30- 
November 3. 

Several thousand salesmen will 
attend the show during the week 
and it is with the thought of add- 
ing to the benefits received from 
their trip that the special sales- 
men’s session is being sponsored 
by the National Standard Parts 
Assn. 

The program, according to the 
plan inaugurated so successfully 
during the show in Detroit last 


Oil Code Hits 
Snags; Leaders 
Hope For Best 


By WILLIAM ULLMAN 
Washington, Aug. 18.—From the 
first day of its receipt by the Re- 
covery Administration, the code 
of the oil industry has encount- 
ered snags and snarls of one kind 
or another. In every respect, the 
code lived up to advance expec- 
tations that its way through the 
recovery machine would be one of 
the most colorful and spectacular 

met by that of any industry. 


Mark Service Convention 


year, will consist entirely of talks 
by manufacturer and jobber 
salesmen. 

The basis for these talks will 
|be papers which are now being 
submitted by salesmen in a con- 
test sponsored by the N.S.P.A. 
among its members. 

For the best papers presented, 
the association will award prizes 
consisting of round trips to the 
show, or if the winner lives in or 
near Chicago, an alternative $25. 
|cash prize. L. F. Hunderup, Van 
Norman Machine Tool Company, 
| Springfield, Mass., is chairman of 
|the committee in charge of the 
contest. 


| 





Final Truckers’ 
Code Parley Is 
Called Aug. 22 


(Continued from Page 1) 
and Edward F. Loomis, assistant | 
secretary. 

Two Plans Offered 

Two possible organization 
schemes will be laid before the 
convention. One involves a plan | 
for obtaining permanent member- 
ship in the Federation through a 
united state motor truck associa- | 
tion composed of operators of all | 
types. The other envisages state | 








There are some observers who 
refuse to be altogether downcast 
that this should be so. They be- 
lieve it yet may produce beneficial 
results. 

How? By bringing about a 
general realization that the in- 
dustry is in a particularly sore 
economic plight. 


Leaders Have Hope 


If this fact is perceived on a/| tion. 


associations composed of truck 
operators identified with a single 
type of carrier operation. 


As a means of solving the dif- | 









left of Mr. Dawes. 





ficult problem presented by the 
different interests of groups of | 
operators, the permanent code)| 
plan of the Federation looks to- | 
ward a division of the various | 
types of operators according to 
their business or legal classifica- 
While the final code will 


wide enough scale, ‘some of the| represent a correlation of the en- 
industry’s leaders believe that it|tire industry, each group of car- 


later may bear fruit in the form|riers will be given full control in 
of a relaxation of some of the/the solution of problems related 
handicaps under which the oi] | to its business alone. 


world labors. 


One of these which induces a/tee that has issued the call for 
travail shared by the industry’s| the meeting on August 22 are: 


millions of patrons is the ex- 


tremely heavy burden of con-| Transportation Assn.; 
sumption taxes imposed by State | Blood, Motor Truck Assn. of Kan- 
and|sas and the Kansas State Motor 


and Federal governments, 


sometimes municipal and county|Freight Assn.; 
It may be argued by|New York State Motor Truck 


as well. 
some that the consumer is the one 
who bears this burden, and the 
only one. Oil men, backed by dis- 
passionate economists, however, 
take the position that the tax con- 
stitutes so heavy a load on the 
price of gasoline that for the re- 
finer and retailer to get a reason- 
able return would mean a price of 
hopelessly sales resistant pro- 
portions. 

The motor world, going out for | 
one of the biggest tax reduction | 
fights in its history this Fall and | 
Winter, is hopeful that this im- 
portant contributor to the oil and 
industry’s chaotic state will be| 
remembered. 


Blended Fuel Up, Too 


Another connection in which 
there is hope that the legislative 
memory will be long is in respect 
to the proposals for the compul- | 
sory blending of alcohol with gaso- 
line in the production of motor 
fuel. This question is scheduled 
for reconsideration this Fall by a 
special congressional investiga- | 
tion committee. Despite its two 
temporary rejections in the na- 
tional legislative body, the issue is 
by no means dead. 

When it comes up again, there 
is hope in the breasts of oil in- 
dustry leaders that there will be 
realization that their plight, as 
well as that of the farmers who 
would be benefited by the blend- 
ed fuel requirement, is an ex- 
tremely serious one from an eco- 
nomic standpoint. 

The oil code gave and caused a 
lot of trouble. But it may not 
have been in vain if it focuses at- 
tention upon some of the reasons 
for the sad situation of the indus- 
try as a whole. 














Other members of the commit- 


Walter Texas Motor 


John W. 


Beck, 


Theodore Pratt, 


Federation; Charles D. Redwine, 
Commercial Motor Vehicle Assn. 
of Georgia; Roy B. Thompson, 
California Motor Truck Assn.; 
and J. F. Winchester, president, | 
Motor Truck Club of New Jersey. 


Truckers Organize | 
Charlotte, N. C., Aug. 18.—The 
Mecklenburg Truckers’ Assn. has 
been organized here, with L. W. 
Harris as president and J. C. 
Warre, Jr., secretary. 








State to Seek 
Law Uniformity 


Harrisburg, Aug. 18.—Represen- 
tatives from twelve states and the 
District of Columbia have been 
called to meet here in October 
to consider the practicability of 
reciprocal and uniform legisla- 
tion regulating size, weight, height 
and length of motor vehicles 
transporting passengers and 
freight. The conference will be 
conducted by the American Leg- 
islators Assn. in response to a re- 
quest from the Pennsylvania 
legislature. The participating 
representatives will be from 
Maine, New Hampshire, Massa- 
chusetts, Vermont, Rhode Island, 
Connecticut, New York, New 
Jersey, Pennsylvania, Maryland, 
Delaware, Ohio, Indiana, Illinois, 
West Virginia, Virginia and the 
District of Columbia. 





Invent New Door Check 
New York, Aug. 18.—A new door 
check invention that serves to 





close the door without the pas- 
senger leaning out of the vehicle, 
|is reported to have manufacturers | 
hurrying after the patent. 








When is a plug not a plug? That question was answered recently 
following a criminal prosecution case against Mooney Kaye under 
the Penal Law for the unlawful use of a manufacturer’s trade-mark. 
Above is shown some of the “reconditioned” spark-plug boxes and 


cartons which were confiscated following the prosecution. 


Engineers 


condemned the “reconditioned” plugs as detrimental to good engine 
performance, 





General Motors executives, too, are attracted to the Fair. 
front of the General Motors Exhibit Building. 





























The group pictures above were snapped in 
Rea ling from left to right, they are: Courtney Johnson, 
assistant general sales manager B-O-P; R. M. W. Shaw, sales manager Oldsmobile; W. A. Blees, gen- 
eral sales manager B-O-P clasping hands with Rufus G. Dawes, president of the Exhibition; R. K. 
White, sales manager of Pontiac; Major L. H. Lohr, general manager of the Exposition; James Greer, 
manager of the G. M. exhibit building; B. G. Koether, director of the G. M. sales section, stands be- 
tween Mr. Blees and Mr. Dawes. J. E. Grimm, Jr., assistant to Mr. Blees, stands just to the readers 


4 Dodge Dealers’ Sales Are 


Showing Continued Gains 


Detroit, Aug. 18.—The weekly 
sales statement released by A. 
vanDerZee, general sales manager 
of Dodge Brothers Corp., con- 
tinues the favorable aspect it has 
shown practically throughout the 
entire selling season. 

For the week ended August 12, 
retail deliveries by Dodge dealers 
totaled 5,237 units, comprising 
2,430 Dodge passenger cars, 685 
Dodge commercial! cars and 
trucks, and 2,122 Plymouth cars. 








NSPA Applications 
Show Large Increase 


Detroit, Aug. 18.—Applications 
for membership in the National 
Standard Parts Assn. within the 
last four weeks have exceeded 
those received during any equal 
period in three years, E. P. Chal- 
fant, executive vice-president re- 
ports. 

“Many firms,” he says, “that 
were on the verge of applying for 
membership have heeded _ the 
President’s recommendation ‘Join 
Your Association.’” 

The new applications will come 
up for consideration by the mem- 
bership committee on August 30. 


Washington Court 
Rules on Carrier Law 
Olympia, Wash., Aug. 18.—In 
the case of Scott vs. Superior 
Court of Thurston county, brought 
to test the validity of the statute 
which provides for the regulation 
of motor carriers, it was held that 
the act did not violate the equal 
protection clause of the Four- 
teenth Amendment (state) on the 
grounds that it was not applicable 
to carriers of agricultural, dairy, 
horticultural, and other farm 
products. 


Chevrolet Adds More Men 


Saginaw, Mich., Aug. 18.—The 
Chevrolet grey iron foundry here 
has added 1,553 men, bringing its 
working force to 5,053. James F. 
Miller, plant manager, said the 
increase was in compliance with 
the tentative code of the automo- 
bile industry. 


Deliveries since August 1 were 
11,233 units, as against 9,432 dur- 
ing the corresponding period of 
July. 

Another significant comparison 
is that between the week ended 
August 13, 1932, when deliveries 
amounted to 1144 cars and trucks, 
and the week ended August 12, 
1933, when deliveries were more 
than four and a half times as 
many. 





Alemite Wins Appeal 


In Patent Litigation 
Chicago, Aug. 17.—The Second 
Circuit Court of Appeals has 
rendered a decision, reversing the 
lower court, holding that the cent- 
ralized lubricating system manu- 
factured by the Alemite Corp. of 
Chicago, is not an infringement 
of ten patents owned by the Auto 
Research Corp. of Delaware, 
under which the Bijur Lubricat- 
ing Corp. of New York is licensed. 
This decision gives the Alemite 
Corp. a free hand in exploiting 
the field of centralized lubrication 
for automobiles and _ industrial 
machinery, from which they 
would have been precluded if the 
decision of the lower court had 
been sustained. 


Simmons Mfg. Co. Buys 


Large Cleveland Plant 


Cleveland, Aug. 18.—The Sim- 
mons Manufacturing Co., manu- 
facturer of automotive parts and 
accessories, has purchased a 
$308,000 plant formerly occupied 
by the Superior Screw & Bolt 
Manufacturing Co., at East 93rd 
street and Aetna road, S. E. It 
was acquired from the Federal 
Screw Co., of Detroit. 


Kramp Heads J.C.A.T.A. 
Watertown, Aug. 18.—Leonard 
Kramp,Watertown, has been elec- 
ted president of the new Jef- 
ferson County Automotive Trades 
Assn. Harold Pfafflin, Fort At- 
kinson, has been named vice- 
president; V. E. Hetland, Jeffer- 
son, secretary and Gust Trachte, 
Johnson Creek, treasurer. 
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ANOTHER BULLS-EVE 

















..- AND ANOTHER GOOD 


REASON WHY SO MANY 


SMART DEALERS FROM COAST TO COAST ARE 
SWITCHING TO DODGE AND PLYMOUTH 


NE reason Dodge Dealers win is 
because they have the merchan- 
dise to win with! Sales records prove 
it right across America. Another proof 
even more interesting ... is the 

way smart dealers are flocking to Dodge. 


“You can’t depend on sales-talk 
alone,” said one of these smart Dealers. 
“You need a line of cars and trucks that 
gives you something to demonstrate 
...» something to help your salesmen 
... features that helps them sell!” 


The brilliant engineering incorporated 
in Dodge products is famous throughout 
the industry. Dodge engineers developed squeak - proof 
Oilite springs ... Floating Power engine mountings that 
smother vibration ... and dozens of other improvements. 


It Will Pay To Learn All The Facts 


Among engineers and others who know the truth about 
motor car values, there is no question that Dodge and 
Plymouth are far ahead of their field mechanically. The 
tremendous swing to Dodge and Plymouth during recent 
months proves that the public also is learning how to 
judge the value of the cars they buy. Today, even 








Art Gray, Dodge dealer at ibe 
Diego, Cal., says: 

“The Dodge and Plymouth fran- 

chise supplies the best ammunition 

a dealer can have for winning in this 


year’s battle for sales. . 
Dodge sales have doubled and 
tripled in city after city all over 
the country proves it.. 


more than ever, it will pay any wide- 
awake dealer to investigate and learn the 
facts about the public preference for 
these sensational new cars . . . commer- 
cial cars and trucks, too. 


The Dodge and Plymouth franchise 
gives you an amazingly wide market 
coverage—95 % in passenger cars and 98% 
in commercial cars and trucks. This is 
easily the widest market coverage ever 
offered in the industry—with correspond- 
ingly greatest opportunities for profits. 
Dodge dealers everywhere are already 
~ realizing these profit possibilities. 


- The way 


Dodge Offers Fullest Cooperation 


Dodge dealers receive every possible help and full co- 
operation from the Dodge factory organization. The Dodge 
policy is to cooperate with you—and yet not to meddle 
in the private affairs of your business. Plans are furnished, 
advice is given, yet you alone are the boss. 

If interested in knowing the inside facts about the 
fastest-growing profit opportunity in the automobile 
business today, write in confidence to Mr. A. vanDerZee, 
General Sales Manager, Dodge Brothers Corporation, 
Detroit, Michigan. 








FOR DODGE... 





EXPERTS PROVE FLOAT. 
ING POWER SMOTHERS 
VIBRATION 


G. F. Petersimes, expert rifleman, fired ten 
shots with a U. S. army rifle at a target 
100 yards distant— with rifle supported on 
the windshield frame while the motor in 
this Dodge Six was running! The score 
was perfect, as shown by the official record 
on the target above. Imagine such 
flawless shooting in a car without Patented 
Floating Power engine mountings to 
smother vibration and make the Dodge 
run smooth as silk! That’s proof of how 
easily and comfortably you ride in a Dodge. 
And think of the saving in wear-and-tear 
on vital parts of the car! That’s only one 
of the amazing economy features in this 
new Dodge. 


Here is the exact statement printed on the 
target at the top—‘“This certifies that the 
above perfect score of 100 x 100 was shot 
in our presence June 25 under the follow- 
ing conditions: Distance—100 yards. Firing 
Point— Dodge 6-cyl. automobile with en- 
gine running without interruption through- 
out firing. Rifle supported on windshield 
frame. Firer seated in car. Engine speed 
approx. 25 miles an hour... (Signed) 
E. M. Lubeck, Colonel Q. M. C., Res. 
U. S. A.; J. H. Russell, Major Q. M. C., 
Res. U. S. A.; M. C. Rhodes, Major Q. M.C., 
Res. U.S. A.; A.C. Adams, Range Officer, 
Acorn Rifle Club (Nat. Rifle Ass’n of 
America) Royal Oak, Mich.” 
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Washington, Aug. 18.— Road 
building has regained its econ- 
omic prestige. 

After approximately a year and 
one-half during which it observed 
a highway holiday, the world has 
gone back to expansion of its 
motor transportation facilities, 
for the purpose of giving jobs to 
idle men and making more room 
for motor vehicles. 

The United States, as might be 
expected, is the leader in the high- 
way building movement with a 
special Government grant of 
$400,000,000. Other countries, 
however, are not laggard in the 
movement. 

England, Germany, France and 
Italy are busy on a smaller scale. 
Latin-American countries, which 
have sore need for roads as well 
as a means for absorption of idle 
workers, have dug down into their 
depleted treasuries for funds that 
will accomplish both objects. 

Next to the United States, Eng- 


“_- a word in 


edgewise’’ 
By the Publisher 


(Continued from Page 4) 


Twelve months ago he had be- 
come interested in the Guild. 
Then came the pleading with par- 
ents and teachers. The final per- 
mission to enroll. The arrival of 
the blue-prints (as authentic as 
those for a motor car). The se- 
curing of the materials (probably 
at a great sacrifice of money 
scrimped and saved from pennies 
earned). Then the first rough- 
work. The heart-breaking mis- 
takes. The long hours over some 
little detail of construction (for 
remember these tiny Napoleonic 
coaches are built on a scale of 
one-quarter inch to the foot). The 
hours and hours and hours (when 
other boys were keeping dates 
and going to movies). The temp- 
tation to say “what’s the use, my 
coach can never win a scholar- 
ship anyway”! The discourage- 
ment of others. The encourage- 
ment of his mother (who knew 
from the start that her boy could 
do it if any boy could). 


* x * 


Then the final completion of 
the coach. The admiring friends. 
The day when it was handed as 
gingerly as a new-born babe to 
the local judges. The news that 
it had gone to the state judges. 
The arrival of the telegram an- 
nouncing that he was one of the 
two state winners and therefore 
to be the guest of the Fishers for 
a full week at the Century of 
Progress in Chicago! Oh, boy! 


* * * 


Only this morning he had ar- 
rived, whether from California, 
Florida or Saskatchewan, could 
not determine from the cut of his 
hair. They were alike as peas, 
these boys who marched proudly 
into that dingy old 13l1st Regi- 
ment Armory transformed for 
this night into the heart of the 
old Guild Square in Brussels. He 
carried in his arms the very coach 
he had made with his own hands. 
Medieval guards in coat-of-mail 
with great swords saluted as he 
passed, musicians and waiters in 
doublet and hose were there to 
serve him. Oldish men with fa- 
mous names and _. hard-boiled 
shirts were at the speaker’s table 
to do him honor. The popping of 
newspaper flashlights. The glare 
of the great Kleig lights. The 
grind of the movie cameras. And 
he, a boy, had by his own sheer 
determination and with his own 
mind and hands won all of this. 
He was entitled to his place at 
that table by sheer merit. He 
was in fact a King for a day! 

* ” * 


What matter it whether the 
boy we watched won one of the 
seven $5,000 four-year college 
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Road Building Regains 


Its Economic Prestige 


By WILLIAM ULLMAN 


land’s road program is the most 
significant. It involves the re- 
sumption of construction and wid- 
ening operations that were sus- 
pended nearly two years ago. At 
that time, the official conclusion 
that motor revenues could better 
be spent for other purposes met 
with a loud but unavailing pro- 
test on the part of the motor in- 
terests. Motor revenues were 
used for a series of purposes 
totally unrelated to the presumed 
basis of their assessment. 


It is the expansion of the pri- 
mary system of highways that 
occupies the attention of most of 
the countries now re-embarked 
upon the road program. None 
has approached the United States 
in its record of having completed 
three-fourths of its basic net- 
work; “completed” in the sense 
that this fraction of the total 
mileage has received some form 
of surfacing treatment. 


courses awarded that night. What 
he had accomplished will stand 
him in greater stead throughout 
his life than the most embellished 
sheep-skin. None other than 
Edwin C. Hill introduced the 
winners over the great national 
chains of radio, but some of them, 
asked only to give their names 
were scarcely audible to the thou- 
sands of families at home eagerly 
waiting their messages. But each 
one would have liked to shout as 
did Myron Webb, sixteen years 
old, of Arkansas City, Kansas, 
“hello, folks, well, I cut her and 
I’m ’a bringing home the bacon!” 


* * * 


It took me three years to see 
the great light which shines back 
of this Guild movement. With 
easy sophistication and shallow 
analysis I had passed it into the 
category of clever publicity 
“stunts.” But when in the third 
year of its operation 420,000 boys 
are thus interested in the funda- 
mentals of good craftsmanship 
and in the lesson of hard work 
and supreme effort thus reward- 
ed, I would be dumb, indeed, if I 
did not begin to see its great po- 
tential effect on the future of 
America. This past century of 
progress, which we are celebrat- 
ing, has been devoted entirely to 
greater production at the expense 
of fine craftsmanship. Who is to 
say that from among these Fisher 
Guild winners of today will not 
come the industrial leaders of to- 
morrow? And who can measure 
the influence of this movement on 
their future leadership?—G. M.S. 





Persistance Plus Precision 


Since the organization of the 
Fisher Body Craftsman’s Guild, 
three years ago this fall, H. T. 
Ewald, of Detroit, has followed 
its activities with more than or- 
dinary interest. One boy in whom 
he has been especially interested 
is young Jack Wicks, of St. Paul, 
Minn., whose entry in the first an- 
nual guild coach building compe- 
tition so fascinated Ewald that 
the latter bought it at a fancy 
price. 

Young Wicks didn’t qualify 
that year, nor the next, for one 
of the coveted scholarships which 
entitles the winner to four years 
in any university he selects. But 
he stayed right with the task, re- 
entered the guild each fall, and 
constructed a new model, improv- 
ing his work each year. 


LADA To Fight 
Proposed Sales Tax 


Louisville, Ky., Aug. 18.— The 
Louisville Automobile Dealers’ 
Assn., according to Secretary J. 
Garland Lea, plans to go ahead 
with a fight in which it was ac- 
tive in the spring of 1932, in op- 
position to the proposed one per 
cent retail sales tax. 

The Kentucky Legislature con- 
vened in special session August 
16 for the purpose of raising 
$3,000,000 additional revenue, for 
relief needs, in order to secure 
$9,000,000 of Federal relief funds 
for unemployed, and the gover- 
nor, who had indicated that he 
would not propose a sales tax, 
immediately went before a joint 
session with a demand for a gross 
receipts tax, which is the same 
thing. 





The men behind the Pontiac Straight Eight were caught in this pose 
at a factory conference last week. The smiles are due to the fact 
that Pontiac now claims the title of the largest selling Straight Eight 
The officials shown are left to right: H. J. Schmidt, 
resident comptroller and cost expert; F. O. Tanner, assistant manu- 
facturing manager; P. H. MacGregor, plant manager; B. H. Anibal, 


in America. 


vice-president in charge of engineering. 


The finale in the second com- 
petition found Wicks a state win- 
ner again, but again he just 
missed qualifying for a scholar- 
ship award. Then came the third 
competition, and this week’s 
award dinner here brought the 
young man to the end of the rain- 
bow he has chased for three 
years. He was named among the 
four boys of the United States to 
share the four $5,000 scholarships. 
And Henry was right on deck to 
wring his hand. 


Other Detroiters at the award 
dinner included W. A. Fisher, 
president of the guild, H. J. C. 
Henderson, its secretary, George 
M. Slocum, publisher of Automo- 
tive Daily News, and numerous 
officials of the General Motors 
and Fisher Body Corp. 


Standard Glass Reopens 


As Franklin Glass Corp. 


Butler, Aug. 18.—The Standard 
Plate Glass Co., one of the pion- 
eer concerns in plate glass pro- 
duction, will be operated after 
October as the Franklin Glass 
Corp., chartered under the laws 
of the New York state. The 
property was acquired from re- 
ceivers last December by the St. 
Gobain Co., of Paris, France, 
which controls a number of Eur- 
opean glass factories. For the 
last eighteen months it has been 
operated by Frank E. Troutman 
and others of Butler under lease 
from the receivers. 

Robert Ingouf, of Kingsport, 
Tenn., has been elected president 
of the new company; A. L. Pas- 
quier, of Auvelais, Belgium, gen- 
eral manager, and Walter 
Schweppe, of Butler, plant super- 
intendent. The latter has been 
with the company for years. 


APEM To Include 


Electrical Division 


Detroit, Aug. 18.—At a meeting 
of the board of directors of the 
Automotive Parts and Accessory 
Manufacturers, Inc., yesterday a 
seventh division was added to the 
new group which will be known 
as the Automotive Lighting and 
Reflecting Devices division. 

This new group, which has de- 
cided to affiliate itself with the 
APEM, is composed of about 
eighty manufacturers, most of 
whom have already applied for 
membership. It is expected that 
this division of the APEM will 
enlarge its scope until it embraces 
practically all branches of auto- 
motive electricity. 


Dealers Elect 


Chippewa Falls, Wisc., Aug. 17. 
—H. M. Jones, Bloomer, has been 
elected president of the newly 
organized Chippewa County Re- 
tail Auto Dealers and Garage 
Men’s Assn. Bartley Meuli, Chip- 
pewa Falls, has been named vice- 
president and Van Henneman, 
Chippewa Falls, secretary- 
treasurer. 


Pierce-Arrow 
Raises Wages, 


Reduces Hours 


Buffalo, Aug. 18.—Wage in- 
creases amounting to fifteen per 
cent for factory employees and 
office workers, except executives, 
have been announced by A. J. 
Chanter, president of the Pierce- 
Arrow Motor Car Co. The wage 
increases become effective im- 
mediately. At the same time, 
office hours are reduced to forty 
hours per week. 


“Coupled with the increasing 
business we are securing, this 
wage increase will have an imme- 
diate beneficial effect upon pur- 
chasing power,” said Mr. Chanter, 
“and our increasing disburse- 
ments for materials will con- 
tribute further to industrial re- 
covery.” 


Car Sales Firm 


In Empire State 


New York, Aug. 18.—Retail 
business in New York, though 
running seasonally under the July 
level, continues to far exceed 
1932 levels and is keeping dealer 
forces both busy and happy. Up 
to the middle of the month there 
has been a well sustained de- 
mand, many cars being sold to 
persons for vacation trips and 
among them a well marked per- 
centage of clean deals. There is 
also a continuance of many sales 
for cash, especially in the lower 
priced lines and of used cars. 
The appearance of these all-cash 
sales is cited as indicating the in- 
creased confidence of buyers, per- 
sons normally instalment buyers 
having accumulated all cash pay- 
ments during the hoarding peri- 
ods of the past year or more. 


Reports on registrations for the 
third week in July as presented 
by the Sherlock & Arnold Co., 
show that month not only well 
ahead of last year but continuing 
ahead of June, for the metropoli- 
tan district. The third week total 
of 2,831 compared with 2,823 in 
the preceding week and with 
2,185 in the same week last year. 
For the three weeks of July the 
total was 9,011 as compared with 
8,412 in the first three weeks of 
June. 


Massachusetts Bill 


Would Protect Owners 


Boston, Aug. 17.—Bills designed 
to afford financial protection to 
Massachusetts motorists who are 
compelled to carry liability in- 
surance before they receive li- 
cense plates, have been filed with 
clerk of the House by Represen- 
tative Hyman Manevitch, of 
Boston. Under one of Mane- 
vitch’s bills, insurance companies 
writing automobile business would 
be compelled to file a deposit 
or bond guaranteeing coverage 
of policyholders from January 1 
to December 31. 


The second measure would re- 
quire the commonwealth to re- 
imburse all citizens who have lost 
money in stock companies doing 
business under the compulsory 
automobile insurance law. 


New Car Registrations 
In Texas 92% over ’32 


Dallas, Tex., Aug. 18.—Automo- 
bile sales for July increased 
ninety-two per cent over July, 
1932, according to highway de- 
partment records. Total new car 
sales for July, 1933, was 799 as 
compared with 416 for the same 
month last year. An increase of 
12.2 per cent was also shown for 
the first six months of 1933 over 
the same period of 1932, with a 
total of 2,666 new cars sold in 
the latter period against 3,259 for 
the current year. 


Truck sales show even a higher 
per cent of increase, based on 
July sales, with an advance of 
143 per cent or total sales of 
seventy-eight trucks for July, 
1933, as compared with thirty-two 
for the same month last year. 





AUTOMOTIVE DAILY NEWS, SATURDAY, AUGUST 19, 1933 


“Take A Letter to N 


“Sales Department, 
The Nash Motors Company, 
Kenosha, Wis. 


“Gentlemen: 


“T’m an automobile dealer who wants to make a change, and I 


figure Nash is a good change for the better. 


“I hear there’s a lot of activity going on at Nash, and that you’re signing 
up a lot of new dealers who want to cash in on returning good times. 


“Nash has always been my idea of a strong company, and it looks to me 
as if you are in a mighty fine position to step out and show your strength. 


“Please give me the inside facts about the Nash franchise, your policies 
toward dealers, discounts, future plans, etc., etc. 


Very truly yours,” 
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Partial Revised Code for Auto Retailers 


such as washers, etc., were paid 
less on July 1, 1933, they may 
continue to be paid less but their 
hours must be reduced to forty 
and additional workers employed. 


Proposes Maximum 48 Hour 
Week with Guarantee Clause 
for Salesmen of $10 to $17.50 









(e) Not to guarantee outside 
full time salesmen, who are unre- 
stricted as to hours and receive 
remuneration on a commission 


ARTICLE I basis, less than $17.50 a week in 
Purpose any city of over 500,000 popula- 


tion, or in the immediate trade 
area of such city; nor less than at 
the rate of $15 per week in any 
city of between 250,000 and 500,000 
population, or in the immediate 
trade area of such city; nor less 
than at the rate of $12.50 per week 
in any city of between 2,500 and 
250,000 population, or in the im- 
mediate trade area of such city; 
and in towns of less than 2,500 


T HIS Code is set up by the National Automobile Dealers 
Association, for the purpose of increasing employment, 
establishing fair and adequate wages, effecting necessary 
reduction of hours, improving standards of labor and elim- 
inating unfair trade practices to the end of rehabilitating 
the automobile retailing industry and enabling it to do its 
part toward establishing that balance of industries which 
is necessary to the restoration and maintenance of the 


highest practical degree of public welfare. 


It is the declared purpose o 


the automobile retailing industry 


to bring, insofar as may be prac- 
ticable, the rates of wages paid 
within the automobile retailing 
industry to such levels as are 
necessary for the creation and 
maintenance of the highest prac- 
ticable standard of living; to re- 
store the income of enterprises 
within the industry to levels 
which will make possible the pay- 
ment of such wages and avoid the 
further depletion and destruction 
of capital assets; and from time 
to time to revise the rates of 
wages in such manner as will 
currently reflect the equitable ad- 
justment to variations in the cost 
of living. 


ARTICLE II 
Definition — Participation 


The term “dealer” when used in 
this Code, includes any person, 
partnership or corporation en- 
gaged in whole or in part in any 
phase of the business of retailing 
new and/or used motor vehicles. 


Participation in this Code and 
any subsequent revision of or an 
addition to the Code shall be ex- 
tended to any dealer who accepts 
his share of the cost and responsi- 
bility as well as the benefit of 
such participation. No initiation 
or entrance fees shall be charged. 


INTERPRETATION 
of Article 


This code represents the automo- 
bile retailing industry vertically and 
does not attempt to include one-stop 
service stations, independent ga- 
rages, accessory stores, retail part 
stores, all of whom will be covered 
under their own vertical code. 

A lot of confliction is in the air, 
at the present time, because since 
President Roosevelt recommended 
that every business man join a trade 
association, such associations either 
with good intentions but misin- 
formed or with questionable inten- 
tions are attempting to organize all 
types of groups—automobile dealers 
in combination with others. These 
codes are all doomed to be failures 
when they are presented at Wash- 
ington, but in the meantime, dealers 
should understand the NADA Code 
covers all their requirements. 

In accordance with the law, there 
is no initiation fee and there are no 
restrictions as to membership in 
NADA. 


ARTICLE III 
Employments Regulations 
A. LABOR CODE 


(a) Employes of the automo- 
bile retailing industry shall have 
the right to organize and bargain 
collectively through representa- 
tives of their own choosing, and 
shall be free from the interfer- 
ence, restrain or coercion of em- 
ployers of labor, or their agents, 
in the designation of such repre- 
sentatives or in self-organization 
or in other concerted activities 
for the purpose of collective bar- 
gaining or other mutual aid or 
protection; 


(b) No employe of the automo- 
bile retailing industry and no one 
seeking employment shall be re- 
quired as a condition of employ- 
ment to join any company union 
or to refrain from joining, organ- 
izing, or assisting a labor organi- 
zation of his own choosing; and 

(c) Employers shall comply 
with the maximum hours of la- 
bor, minimum rates of pay, and 














President. 

(d) It is understood that the 
above conditions do not prevent 
the selection, retention and ad- 
vancement of employes on the 
basis of their individual merit, 
without regard to their affiliation 
or non-affiliation with any labor 
organization. 

(e) In accordance with the 
foregoing provisions, the employ- 
ers in the automobile retailing in- 
dustry propose to continue the 
open shop policy heretofore fol- 
lowed and under which unusually 
satisfactory and harmonious re- 
lations with employes have been 
maintained. 


B. WAGES AND HOURS 


The automobile retailing indus- 
try agrees on the approval of the 
President, as follows: 


(a) Not to employ any person 
under 16 years of age, except that 
persons between 14 and 16 may 
be employed (but not in manu- 
facturing or mechanical indus- 
tries) for not to exceed three 
hours per day and those hours 
between 7 A.M. and 7 P.M. in 
such work as will not interfere 
with hours of day school. 


(b) Not to work any employe 
except as hereinafter provided in 
Sections C and D, except outside 
car and service salesmen for more 
than 48 hours in any one week 
and to keep our places of business 
open not less than 52 hours a 
week, unless such hours were less 
than 52 hours per week before 
July 1, 1933, and in the latter case 
not to reduce such hours at all. 


(c) The maximum hours fixed 
in the foregoing paragraph (b) 
shall not apply to employes in 
establishments employing not 
more than two persons, nor to em- 
ployes in a managerial or execu- 
tive capacity, who now receive 
$25 per week or more; nor to 
employes or emergency mainte- 
nance and repair work; nor to 
very special cases unless restric- 
tions of hours of highly skilled 
workers on continuous processes 
would unavoidably reduce pro- 
duction; but in any such special 
case, at least time and one-third 
shall be paid for hours worked in 
excess of the maximum. Popula- 
tion for the purposes of this 
agreement shall be determined by 
reference to the 1930 Federal 
census. 


(d) Not to pay any of the 
classes of employes mentioned in 
paragraph (b) less than at the 
rate of $15 per week in any city 
of over 500,000 population, or in 
the immediate trade area of such 
city; nor less than at the rate of 
$14.50 per week in any city of be- 
tween 250,000 and 500,000 popula- 
tion, or in the immediate trade 
area of such city; nor less than at 
the rate of $14 per week in any 
city of between 2,500 and 250,000 
population, or in the immediate 
trade area of such city, and in 
towns of less than 2,500 popula- 
tion to increase all wages by not 
less than 20%, provided that this 
shall not require wages at the 
rate of in excess of $12 per week. 
In places where unskilled labor 








other conditions of employment, 
approved or prescribed by the 


population to increase all sales- 
men’s guarantee by not less than 
20%, provided that this shall not 
require a guarantee in excess of 
$10 per week. An _ apprentice 
salesman is excepted from this 
guarantee until he has served at 
least six months, three months of 
which must be served with the 
employer last employing him. 


(f) Not to pay any employe of 
the classes mentioned in para- 
graph (d) less than 50 cents per 
hour unless the hourly rate for 
the same class of work on July 
15, 1929, was less than 50 cents 
per hour, in which latter case not 
to pay less than the hourly rate 
of July 15, 1929, and in no event 
less than 30 cents per hour. It is 
agreed that this paragraph estab- 
lishes a guaranteed minimum 
hourly rate of pay regardless of 
whether the employe is compen- 
sated on the basis of a time rate 
or on a flat rate performance. 


(g) Not to reduce the compen- 
sation for employment now in 
excess of the minimum wages 
hereby agreed to (notwithstand- 
ing that the hours worked in such 
employment may be hereby re- 
duced) and to increase the pay 
for such employment by an equit- 
able readjustment of all pay 
schedules). 

(h) Not to use any subterfuge 
to frustrate the spirit and intent 
of this agreement which is, among 
other things, to increase employ- 
ment by a universal covenant, to 
remove obstructions to com- 
merce, and to shorten hours and 
to raise wages for the shorter 
week to a living basis. 


(i) Not to increase the price of 
any merchandise sold after the 
date hereof over the price on July 
1, 1933, by more than is made 
necessary by actual increases in 
wages, or invoice costs of mer- 
chandise, or by taxes, since July 
1, 1933, and in setting such price 
increases, to give full weight to 
probable increases in sales volume 
and to refrain from taking profi- 
teering advantage of the consum- 
ing public. 

(j) Further, the proprietors in 
this industry are pledged to seek 
to quickly increase wages to 1926 
levels. 


INTERPRETATION 


of Article II 
A. LABOR CODE 


This is a revision of the Presi- 
dent’s Blanket Code and inasmuch as 
this blanket code has already estab- 
lished nationally, and policies as to 
the varying rates of labor on ac- 
count of geographic location or size 
of town have, therefore, been set up, 
we have incorporated the hour and 
wage section almost bodily into our 
code. Specifically, paragraphs (a), 
(b) and (c) are taken from Section 





7a of the Act itself and the lan- 
guage is mandatory. Paragraph (d) 
is our claim for continuing the open 
shop principle of this industry. 


B. WAGES AND HOURS 


Paragraph (a) is an exact copy of 
the President’s Blanket Code. 

Paragraph (b) is paragraph (2) 
from the President’s Blanket Code 
revised to apply to our industry. 
This gives our industry 48 hours a 
week with certain exceptions. 

This paragraph does not contem- 
plate interfering at all with the 
present hours dealers keep their 





Marketing Rules Designed to 
Prevent Subterfuge; Used Car 
Revisions Not Available 


places of business open. Shortening 
hours of store operation is contrary 
to the President’s policy. When we 
cut down workers hours and sstill 
retain the same store hours, this 
means that we will need to employ 
additional workers—the real pur- 
pose of the act. 


The hours that any dealer’s busi- 
ness may, however, be reduced below 
the minimum is specified in this para- 
graph. If the reduction is in ac- 
cordance with the practice of sea- 
sonal reduction of hours and does 
not result in the reduction of the 
weekly pay of employes, it does not 
interfere with the President’s plan. 

The 48 hours a week for this in- 
dustry does not apply to any em- 
ploye receiving more than $25 per 
week and who is acting primarily, 
although not wholly in a managerial 
or executive capacity. 

Paragraph (c)—the same as para- 
graph (4) in the blanket code, but 
worded to apply to ours instead of 
all industries. 

Paragraph (d)—this is the mini- 
mum wage scale taken directly from 
the President’s Blanket Code of 
paragraph (5). 

This industry pays, in many cases, 
more than this established minimum 
and the present rates are not to be 
reduced. 


Paragraph (f) revised from para- 
graph (6) of the Blanket Code but 
with minimum rates for mechanics 
at 50c per hour, but provides for a 
lower rate if the lower rate was 
previously in effect on July 15, 1929. 
There are some rates for mechanics 
in the United States now as high as 


$1.00 per hour and in these com- 
munities these rates and any rate 
above 50c an hour is not to be low- 
ered to this minimum. 


Paragraph (h) prevents the re- 
duction of compensation in excess of 
the minimum, whether it is paid by 
the hour, day, week or month. 

Therefore, an employe previously 
paid by the day, week or month will 
receive as much for the shorter day, 
week or month. 


An employe previously paid by the 
hour will receive as much per hour, 
but as shortening his hours will re- 
duce his actual earnings per day or 
week his compensation per hour is 
to be increased by an equitable re- 
adjustment. 


There is no fixed rule which can 
be applied to determine what is an 
“equitable readjustment.” In gen- 
eral, it will be equitable to figure 
what the employe would have earned 
at his previous rate per hour in a 
normal week in the industry, and 
then to increase the hourly rate so 
as to give him substantially the 
same compensation as he would 
have gotten for that normal week. 
But consideration must be given to 
other factors, including: Is the ex- 
isting rate high or low compared 
with the average rate paid in the 
industry? Will the resulting ad- 
justment result in an unfair com- 
petitive advantage to other employ- 
ers or other trades or industries? 
Will a long-standing wage differen- 
tial be lost if there is no increase in 
the existing rate? 


Paragraph (i) is revised from our 
original tentative code. 


Discussion revolving around problems in used car practice resulted 
in delaying the approval of this section of the code up until a late 
hour Friday afternoon for that reason the revised sections were not 


available at the time of going to press. 


The above sections of the 


code have already been discussed, revised and approved as shown 


above. 


Polk County Sales 
Hit Modern High 


Des Moines, Ia., Aug. 17.—July 
Polk County new car sales shat- 
tered all monthly records since 
June, 1931. Automobile dealers 
last month hung up a record of 
484 mew passenger units sold 
and thirty-nine commercial units. 
This was an increase of more 
than 100 per cent over July, 1932, 
when 227 new cars and twenty- 
nine trucks were sold. 








June new car sales this year 
also exceeded 1932 with 431 pas- 
senger cars and fifty-five com- 
mercial units sold compared with 
402 passenger cars and thirty-six 
commercial units in June, 1932. 
Used car sales leaped with 3,300 
transfers this July in comparison 
with 2,770 in July, 1932. 


Optimism ran high in local 
automobile dealer circles after 
the spectacular summer gain. 
August is not expected to reflect 
the usual seasonal slump since 
the NRA has considerably in- 
creased employment and salaries 
in Des Moines and Polk county, 
with a resulting increase in pur- 
chasing power. Iowa farmers 
are beginning to buy new cars 
after practically staying out of 
the market for several years on 
account of past prevailing low 
market prices of farm products. 





Cc. G. Van Vliet, secretary of 
the Des Moines Automobile Deal- 
ers’ Assn., commenting upon the 
sharp upturn in sales said dealers 
were more optimistic than for 
two or three years. “Doubtless 
this increase is a result of the 
higher market prices for grain 
and farm products. Many farm- 
ers marketed their 1932 corn crop, 
which they had been holding, 
before the recent market slump 
at prices that have not existed 
for several years. 

With the closing of the first 





seven months of 1933 Polk county 
automobile dealers had sold 282 
more passenger cars than during 


the same period in 1932. Com- 
mercial units lagged slightly, 
however. This year 2,161 passen- 


ger units and 232 trucks were 
sold during the seven month 
period compared with 1,879 pas- 
senger units and 253 trucks in the 
same period last year. 


FWD Managers 


Met During Week 
Clintonville, Aug. 18.— The 
seventh FWD Branch Managers’ 
Convention was held at the home 
office of the Four Wheel Drive 
Auto Co., Clintonville, Wisc., on 
August 14, 15, 16 and 17. The 
conference opened Monday morn- 
ing at 9:15 a.m., with an address 
of welcome by Walter A. Olen, 
president and general manager of 
the company. The purpose of the 
convention was outlined by R. H. 
Schmidt,. general sales manager, 
and the actual business sessions 
started. 

The sales methods, problems 
and future policies were covered 
jointly by the branch managers 
and members of the home office. 
The National Recovery Act and 
its provisions was considered at 
some length. 


Stevens Sails Aug. 25 


Akron, Aug. 18.—E. A. Stevens 
of the B. F. Goodrich Company 
purchasing department, has been 
elected a director of the com- 
pany’s crude rubber buying sub- 
sidiary in Singapore and will sail 
from San Francisco August 25 for 
the Straits Settlement. 


DESIGNS BRAKE LININGS 

Middletown, Conn., Aug. 18.—A 
new brake lining, particularly de- 
signed for hard service on busses 
and trucks has been offered by 
the Russel Mfg. Co. It is known 
as the Rusco woven molded slab 
stock lining. 
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N.A.D.A. Fixes Allowance 


and Used Car Evaluation 


(Continued from Page 1) 


rectly or 
erfuge accept in trade any used 
vehicle at an allowance price of 
more than its value as determined 
in the above paragraph (a) less 
a minimum selling, handling and 
reconditioning charge of twenty 
per cent. 

“To provide a record for the 
establishment of used _ vehicle 
values outlined in section (b) 
above there shall be provided in 
each logical trading area of the 
United States an official guide 
which shall be provided by the 
NADA and such other organiza- 
tions as shall be found desirable 
and this guide shall be known as 
the NADA official guide and 
shall be recognized the authority 
for such value and which shall 
be based upon the actual sales 
in each trading area for the pre- 
ceding period.” 

The sales manager committee 
of the National Automobile Cham~ 
ber of Commerce has already in- 
dicated its willingness to co-oper- 
ate with the NADA in an effort 
to finance the publication of such 
a guide. 

Other important provisions un- 
der the new code are that the 
formerly F.O.B. price will now be 
known as the Factory List Price. 
All transportation charges shall 
be figured on the basis of rail- 
way transportation charges. No 
dealer will be permitted to grant 
discounts excepting in the cases 
of his own employes or the mem- 
bers of his immediate family. A 
demonstrator may be sold as 
such after it has been in service 
for sixty days or has accumulated 
a mileage in such service of 3,500 


SALES 


nd 


SERVICE 


By E. M. Lubeck 





THE IMPORTANCE of know- 
ing the product is not only of 
value to the salesman but to the 
salesmanagers as well. This may 
be somewhat of a startling state- 
ment but here is a case in point. 
Two manufacturers had branches 
in the same city. Both through 
their sales forces had contacted 
with a leading executive of one 
of the large steel companies, who 
after hearing the stories of the 
salesmen decided that he would 
buy a limousine from one of the 
two companies having the 
branches. A definite date and 
hour was appointed when he 
would make his decision. Both 
branch managers called in the 


factory sales managers feeling) 


that their influence and better 
salesmanship would cinch the 
deal. The two salesmanagers 
arrived in the city, gathered up 
the details and were on the job 
at the time set. 

* 7 ” 


THEY WERE admitted to- 


gether, and informed that each | 


could have five minutes. A toss 
of a coin decided that “A” should 
talk first. He filled his five 
minutes with a remarkable pre- 
sentation of his car and the serv- 
ice available. When “B” had his 
turn he asked the buyer for per- 
mission to ask his competitor one 
question because he felt that the 
salesman who had called on him 
had undoubtedly told all about 
the car and the service which his 
organization would tender any 
buyer. He was told to proceed. 
+ a 


TURNING TO the other sales- 
manager he asked, “In the as- 
sembly of your chassis and car 
do you use the American Stand- 
ard thread bolt or do you use 
the common ordinagy machine 
bolt?” Salesmanager “A” puff- 
ing up with importance replied 
“Why of course we use the 








indirectly or by sub-| miles, which ever comes first. 


Hit Bootleggers 

A blow at new car bootlegging 
which has been causing consider- 
able disturbance particularly in 
the Rocky Mountain region and 
the Pacific Coast is seen in the 
clause which prohibits discounts 
and is further strengthened by a 
clause in which all new cars 
would be required to be sold 
through regularly enfranchised 
dealers. The code also takes a 
sharp step in protecting the deal- 
er’s service interest by refusing 
discounts of parts. 

Another most important and 
radical action taken has been to 
adopt a clause putting retail 
salesmen on drawing accounts. 
This is something new as written, 
since salesmen in cities of over 
500,000 population are guaranteed 
not less than $17.50 per week. In 
cities between 250,000 and 500,000 
they are to get $15, while in the 
2,500-250,000 zone it is $12.50. The 
small town dealer salesmen are 
to get at least $10. 

To care for the apprentice 
salesmen, a clause was added that 
“an apprentice salesman is ac- 
cepted from this guarantee until 
he has served at least six months, 
three months of which must be 
served with the employer last 
employing him.” 

Working hours also have been 
considered to date but the find- 
ings are likely to be changed 
at a later date. At _ yester- 
day’s session it was decided to 
ask Washington for a forty-eight- 
hour week for unskilled labor, 
salesmen not being included in 
this category. 


American Standard bolt,” where- 
upon the steel executive turned 
to Salesmanager “B” and roared 


out! “Give me your order blank, 
I’m buying your car.” Later 
Salesmanager “A” learned that 


there was no such animal as an 
American standard bolt. 


* * * 


ANOTHER CASE has been 
going the rounds of the Okla- 
homa oil fields. The buyer of 
transportation for a big oil com- 
pany owning an XYZ car per- 
sonally wanted to trade for a 
new car and seventeen dealers 
and salesmen were on the job. 
Some were willing to allow him 
up to $600 for his two year old 
car. One dealer did not appear 
on the job and his car a big 
ABC was what this buyer wanted. 
The buyer actually went to the 
dealers store and started bar- 
gaining. The dealer finally said 
he would allow $435 for the old 
car. The buyer went up in the 
air and advised the dealer that 
the QRS dealer whose car was 
second choice would allow $600 
and that he couldn’t see why the 


ABC dealer wouldn’t trade on the | 


same basis. 
oe oe */” 

THE DEALER scratched 
head for a moment and replied, 
“Why, I'll deal on the same basis 
—but first I want your check for 
$235 which is the difference in 
the delivered price and then I'll 
take off the body we have and 
give you one of theirs and then 
I'll take out our engine and put 
in one of theirs. Next I’ll take 
off our safety brakes” and then 
he proceeded to tell the buyer 
of the other things which he 
would change ending up with the 
bold statement, “Then you see we 
will be even.” The buyer held 
up his hands in submission. “T’ll 
give up,” he said, “but let me say 
Mr. Dealer that this is the first 
time I have ever met a man who 
knew what he was talking about.” 

* + * 


KNOWING WHAT the product 
was plus knowing how to tell it 


won not only the buyers order | 


but the ABC car has become a 
standard with the buyer’s com- 
pany. It proves the fact that the 
public, even though they know 
all about the new automobiles, 
likes to have the story told to 
them. 


his 





ro 
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A floating sign board is the latest wrinkle in Chevrolet advertising. 
Three ships plying the Great Lakes carrying pig iron from Cleveland 
to the Chevrolet gray iron foundry at Saginaw have been decorated 


in the novel advertising scheme shown above. 


The letters are seven 


feet high done in aluminum and cover nearly the entire length of 
the 260-foot hull. 


W.C.G.A. Chooses Nash 


Wisconsin Rapids, Aug. 18.—C. 
M. Nash, Wisconsin Rapids, has 
been elected president of the 
newly formed Wood County Gar- 
agemen’s Assn. Chester Steffek, 


aera 


Marshfield, has been named vice- 
president and William F. Ander- 
son, secretary-treasurer. Sunday 
opening of garages has been left 
to the discretion of the garage- 
men of the separate communities. 


|Ohio Rebuilders 


Prepare Code 





Cleveland, Aug. 18.—The Auto- 
mobile Rebuilders’ Assn. of North 
Ohio, meeting here this week, 
unanimously approved a code of 
fair competition, setting up a 40- 
hour week as the maximum for 
all workers, and forty cents an 
hour as the minimum wage. 

The association is an outgrowth 
of the Auto Rebuilders’ Club of 
Cleveland. 


To Draft A.P.I. Program 

New York, N. Y., Aug. 18.— 
Preparation of a program for the 
marketing division at the annual 
meeting of the American Petrol- 
eum Institute will be begun at a 
meeting of the program commit- 
tee in the Institute offices, 
Wednesday afternoon, August 16. 
H. D. Frueauff, Cities Service 
Company, New York, is chairman 
of the committee, with H. W. 
Dodge, The Texas Company, and 
J. E. Skehan, Standard Oil Com- 
pany of New Jersey. 





SS 





In medieval times, certain groups of craftsmen produced 


the finest work. Their pieces were “hallmarked” — 


proudly—as a pledge of superior workmanship. 


Timken Axles are the logical successors to these 


guild products. They too are hallmarked with the 


badge of quality—strength, dependability, long life. 


The complete Timken line includes front axles and 


rear axles of worm, bevel and double-reduction drive, 


for all types of passenger and commercial vehicles. 
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Saturiny moring and tie (LATEST CUMULATIVE NEW PASSENGER CAR 


hibit will start Monday. Mean- 
while, reports from the Trade 
Association tell of excellent at- 
tendance, a goodly listing of 
prospects and a number of sales 
at the automobile show which 
opened Wednesday night, with 























































These comparative figures, showing the number of new automobiles registered in each state during the preced- i 
ing month are published in Automotive Daily News immediately upon release by R. L. Polk & Co. twice weekly. 
All figures are supplied by R. L. Polk & Co. except Illinois and New Jersey. 
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To the Chicago World’s Fair ...to 32] 4 35]__148 148 2} 105 138 3 1 4 
- Nort ; "331 66| 16) 116) 605| 803] 820 i 821 | a 3 1501| 7 33 3 1773| 116, 6| 122 
Duluth ...Buffele (Miegara Falls) | North Carolina 32] 29] 12) —-33}_-114]_ 188] a14| oe 131 546) 2| —11| __—«66 oon 23} 9| 32 
; 33 11} 6 23 i 213] 199 1 21 | 410 24 l 5 
This summer save money. Spend North Dakota "32,4 . 53] 192 | 192 5 | 154 | 3 1" 175 aI 3 
Ohi '331 305! 276) 1100 ai 4653] 2953, 9| 2962] 312) 22| 3698) 38| 345 5221] 383| 24| 407 
your vacation on palatial Great | Ohio 32 | 142} 96] 594] 918] 2330 14 23444 120] 20] 1135] 10] 60 lea 07h 8 30) 124 
Lakes Transit liners. Visit the | Pennsylvania 33) 492 186) 964) 2504| 4146] 2482 2500] 440|  45| 3672| 36) 471) 960) 5624] 387) 21| 408 
252| 185} 184] 1131 nr 2514 2526 os 21 ee 18} 104] 279] 2216] 109] 44) 153 
Chicago World's Fair. See Du- hii: ileal 33] +29) 43) 61 = 282 1 283 72 5 = % = 600 44 2 
es me 32] 18} 25 9 14s 222 223 a 2| 142 217 16 
th. njoy sun-swept lounging ices Mates 33 18 a 80} 55 358 = | ao _ ia 81 ‘ 2| “a a 890 . | = 
Ts deenle Ge for a hin . "32 3 30| 49] 323 323 209 4| 15] 236 
J Oe ee 33) 8|8| 33) 122) 171] 164 i 16513) | 308 | 31 390 v3 | 13 
ous staterooms at greatly reduced "32 15 5} 10; ~—48|_—S 78,179 179 | 143 7} 17|_—«2176 - 5 
Utah 33) 11 6| 26, 133) 176] 107 107{ ~—*:10 | 149 | 21| 188 . 1, «15 
fares. Dancing and deck sports "321 3| 19] 22 97 Z | 6| | = a 8} 72 3 
; , es 33] +33) + 34) 107, 340| 514] 505| 3 38,2 3 120| 1045] +53). =«-2|'~Ss«S5 
daily. A fine vacation for all the | Virginia 32] 21| +36; 31) 118] 206) 844 i- 844} 35 | os 569 7 3 10 85} 726] 30] 9] 39 
family. "33 8 7 13}. 67, 95] + 53 53 12! i is 1 34, 185] 27) #4) 31 
y. Ask about our Chicago | Vermont 32 7 1] 29] 37] 148 148/15) 13} 98) 11} 4) 15 
All-Expense-Plan. Other cruises | segini "3310-57, 26| «152; 386) 621] 423] 427| 27 2 105| 776 48 | 48 
| West Virgins 32] 21] ~—«213)_~—«27|_:102] ‘1634 328} 331, 11 2| 229 | % 36] 284] 17| 6|__—s23 
as low at $4.25. i 331 = 73; += 36} «-219) 600| 928] 687 691 76 6| 916 9 r07 226| 1334 94; 10) 
32] 31/33) 53] +273) 390} 890 3I 893 55 543, 10) 26 74) 711 40] 15] 55 
7 cis . '33{ 45) 13| 104, 143) 305] 451 3) 454] 57, 5| 423); 4| 49) 107) 645] 51 4, 55 
at [oon ETROIT || District of Columbia 432) 10 _23| 23] 64] 120] 571] _5|_ 5764 26) ~—2|_312| 1 16| a 409} 16) 6| 22 
. $ Line Total "331 2148 6179|17379| 21724, 94/ | 2457) 184/31732 2410 ~ 2673| 164! 
Meals and Berth 32] 997] 966) 963} 5617} 21832| 92) 1280 193 13090 = 605 waa 783} 291| 
included Sian Taunt 33] ] | 26989 | \21818 | | | | | 43230 | | 2837 
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and _ incloding Meals and Berth é g 
Day Return Coneagondinly Tow ates Complete by = | S| e¢ | 8 | 
i ontns 
Cruise "Viche Henan z o = = 
en kK 
BUFFALO #% ce ’331 1196] 1371] 3517| 11666| 17750 211| 13307] 3816| 309) 29925 293| 1039| 4336| 39718] 1489| 239) 1728 
buLuTH aueary 32 1574| 1176] 2608} 4768] 10126 ee 235] 13481 aoe a 83521} 360] 2186] 4016) 46930] 2018] 847| 2865 
Including Mesls and Berth 1503) 1181] 3234 8625| 14183] 10628] 111| 10739 25796| 177| 2146| 4807| 36261] 1414] 250) 1664 
Dey Return Comespondingly low retes February 2a 3026] 2224] 3101] 4372] 12723] 9572] 295) 9867 ae ser 28525) 416] 2949] 4873] 42466] 2710] 1175] 3885 
om othe pat. a 1611} 1320] 3541| 9892) 16364] 15829] 119] 15948] 2951 26622| 213| 2401) 5211) 37724] 1581| 247| 1828 
: j are = 3591) 3774| 3324) 5605) 16294] 7878] 350| 8228] 6361 — 29929| 454] 3031] 4947] 45755 at 12038 = 
Great Lakes Transit Corporation April ’33| 2281) 1574| 5839) 15323) 25017] 25625] 243| 25868] 4410) 426| 40379) 318| 3308/ 7904| 56745 316 
See iaiees Reieie tieekeek, a '32] 3830] 3854) 3596) 14161] 25441] 6307 oe 6652] 7408] 884| 45712) 471 — 7340| 65221 S181 = 4519 
Detroit, Mackinac Island, Sault Ste. Marie, | 14 ’33] 2699] 1872] 8056) 24986| 37613] 32407 32663] 5451| 472| 52420) 395| 4386|10229| 73353] 3794 4148 
eee — copes mad 82] 3124) 3251| 3139] 17326] 26840] 23558 oe 23923] 5790| 660] 43509] 394 a1 6509| 59980] 2594 aa 8729 
. aaoieh ina 55g ane BEDI DORIS ERE EET DAD ESRB ST ESDOT HES GBT OBES pees eet SSI 8728 
Por full information, apply ony Tourist or | June ’33 | 3347| 2067| 9607| 29446| 44467] 34349| 242) 34591] 5601| 441] 55291) 452 7|10683| 76955] 4736] 372] 5108 ? 
Railroad A entor J. #. tondon, P. T.M. ’32| 2972] 3090] 2895] 16704] 25661] 53329} 300] 53629] 5042} 494] 37069) 362 1670 5047| 49884] 2190] 899] 3089 
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Government. The new organiza- 


° | passenger cars were registered in : iati 
Erie County Sales Erie County, as against 947 for Brake Association tion will be known as the Brake ; 
Buffalo, N. Y., Aug. 18.—“Auto- July of 1932—an increase of 85 Under New Name Lining Manufacturers’ Assn. New The N ef trend is to 


mobile registrations are a very | per cent. This is also an increase| New York, Aug. 18.—For sev-| officers elected are: Bradley 
important business barometer,”|’¢ 25 per cent over registrations | eral weeks the clutch facing and| Dewey, Multibestos Co., president; C Oo M 7 O ak 


says W. F. Groom, president of | brake lining manufacturers have| W. C. Dodge, Foredo & Asbestos, 
the Buffalo Automotive Trade As- : been working to get in line with|Inc., first vice-president; A. S. 
sociation, “and indications are| “Many motorists who have been| the president’s recovery pro-| Blagden, Koasbey & Mattison Co., 
that the predictions of our fore-/ getting along with the old bus! pram. The Asbestos Brake Lin-|second vice-president; D. R. 
most economists are coming true |are hurrying to turn them in be- ing Assn., for many years the| Weeden, Russell Mfg. Co., treas- 
and business is pulling itself up/fore prices advance, and the mo-| affiliated association of the indus-|urer. The directors are: T. L. 
by the bootstraps. |tor car retail dealers code goes/try, has recently reorganized to|Gatke, Thomas Finigan, M. F.| 

“During July, 1933, 1755 new| into effect. co-operate more fully with the| Judd, and R. J. Stokes. | 


REGISTRATIONS BY STATES, JULY, 1933-32 


The complete cumulative figures will appear every Saturday, until all 48 states or complete United States totals 
for the month have been printed. New states in this table today include Arkansas, Georgia, Idaho, Louisiana, 
New Hampshire, New Mexico, Ohio, Pennsylvania, and Vermont. 





for June of this year. 














STUDEBAKER GR’P | W’S-OV’D GR’P NON-AFFILIATED MANUFACTURERS 










Relaxed 
Riding 


Te tii 


States 


Studebaker 





Franklin 


1369 




























































































































































"33 
Arkansas 32 j 5 3| | | 2| 1017 
: *33| 9) 35) 35) 79) 12) | a2) 12) 2 i; 4) 24) 16) 32; 25, 8 Mes Spicer Self-Com- 
Connecticut "32| 1|__ 29) 34) 64) 11; 3) 14 32| | | 5] 384] 10] 1} 35) 20) 11) 24 1669 P Pi 7 
33 ; 6 1 7 1 ee 2; 1 | | 4, 3). 1) 1{| 520 ensating Shock- 
Delaware 32 i} 4] 3 st 41 5 ow] | ee 10 240 | (ial 7 
Florida 33] 2) «(17 5| 24 83| | 83 10| 78) 6| 1) 23 2 ] 4 3 7| | 1884 Absorbers brin | 
32] 5|  _4| 10 13}_ _—1|_ ~=+14f 15} 61) | 2 10 5| 4) 7 8| 4] 1 1220 d é 
Gnevate "33 47; 13, 60 28} | 28] 7, 26) 4| 8| 8 9| 6 2767 lazy MEET itl 
’32 2} 29 18| 49 14| 3} 174 4{ 23 1} 12) 16 2| 8 8 1| 1 1698 pens 
Idaho "33 | | 1| ; 1 [2 1 | ram to rear seat riding 
i a 25} Sa] |} 4 | Pf ee 175 
Ilinois "33 32; 90! 122) 244] 73 1; 74] 36 4, 23} 12) 86 51 | 107) 83] 42| 12230 
32] 19|_—120)_ 113) 252] 165) 15) 180] 201; | | 8 66; 50} _2| 108] 62] 22) 26) 7154 Spicer presents another 
Sen "331 4 120; 51) 175] 43; | 43) 11) 3) 6| 28; 11) 2; 24| 2; ‘10 1] 6130 : 
“i 32) 3) 8 23) 21 21] 15 | wf s 1) 12) 38 1} 3) 1313 ne aoe 
Louisiana 33f 0 | 6) 7 3p BT BT sy, 3) | CCC | ee 
a i) = 6 12 we 4 m 1| 7 _ 5h 3} _ 4 | 2| 7 7) _ 4| / 22 oo 5| ce 1| 1 E 1022 | lain » Upon t © new oe 
Sevens 33). +3, +35) ~-20). 58) 4 4| 23; 1/3) ~*«21|~SC*WS|~S«*OS | 44) 15) 2 | 2277| | Self- Compensating Shock 
oo ll Cl 10) 34) 15 1 16] 40 2 12 6) 18) 8} —s 7s 1498 Absorber. 
Michigan "331 58, 44; 102] 120; 1{ 121) 10 1; 37 46, 26) | 20; 28) 23) 3] 11403 No neck-jerking on wash- 
32] 4; 91 41) 136] 57 4 61] 49) | I 50! 11| 1} 35) 25| 29) 12] 6968) boardy roads. No bouncing 
Minnesota 33] 3 65 36) 104] 28 28 | 5) 2 4 1 30 34 | 14) 13) 10} 1 4230 over pot-holes, no riding 
32] 42) 33) ~=751 40 8 48] 18| 1| 1} 20) 17 3) 24) 16) 10; 3) 2001 fatigue just comfort — 
 — 331-10) S35, 30) Ss 7522 | 22] 10) 1 8 2} 20) 11) | 21] 17 8| 3] 4195 
e 32] 3} 29; 24| 56] 33) 12| 45) 24) =| | 2 25] 17| 2| 383| 12] 10| 44 2275 oe oe Noi 
Montene 33] 1| 23) 16, 40] #5) 5 l | 10 a) a | | 10). 1 | | 1157 irect attachment. !No inter- 
32] =a} Sz} Ss} Sag} ss 4| | | af ai als 16 | 41 fe 675 — ae arms. No 
New H . 33] | 20 6| 26 4 4 1! | 7| 3 | 6| 1| 3) 712 ost motion. irect action, 
ampshire 32] 1| 8} 6} 15 12 1; 13 ol | 1| 9| | | 8} 2| 1| 429 No side sway. 
New Mexico 331 | 13) si 21] | 1| | | 1 1| 1 547 Large displacement permit- 
— I cl ciel ciacialll nice tl cena lee a a a asia aal 340) 1 ting low pressures, large 
North Carolina /331 44, 10) 54] 9 9| “1 « . 11 ; 6 1 | 3659 passages and very dena 
a 24) 2) =26t 15) | 13} Ps 6 2} 1 2} 2 2} 2) 1778 A 
North Dakota 23! | 16 5| 21] 4 4| l 1| ] 1| | 2| | 1] 957 f Th , 
ool oh lLd,lLU | 6) 16) 2 18] ae | | 2i | @§. | 455 Wear proor, 2ne two points 
Ohio 33) 16) 138) 111| 265] 193] | 193] 48) 4) 54) 10) 124) 58| 60| 35) 27, +2) 14123|| of moving contact are self- 
32 4| 99| 62) 165] 131/ 18] 149] 136| 3| 3} 62| 17 6) 61; 34) 15| 12] 5556|] lubricated. 
Pennsylvania "33 16] 154) 89| 259 74| 74] 32; 10| 13) 21) 99) 87 84) 101, 31 8 13497 Trouble proof. No hand or 
"32 13} 146] 115) 274) 219! 16] 235f 164 2/ 8| 90) 69) 4, 124] 57| 22| 244 7720 temperature controls neces- 
Rhode Island 331 3 14 «16 «33] 13 | 13] 2| 4 3| 7| | 28 6| : it —. sary. Never needs refilling. 
32] 3-20 3} 26] 11 1} _ 12] 22) 1 5 6 3 8 4 2} 4) 695 Functions throughout the 
South Dakota al ; 7 = = ‘l a | i 5 + ' a life of the car unaffected 7 
‘ | “+ 4 } | ‘ 440 
a i = 5 - 7 ——$|—-=- heat, cold, dust, water, al- 
; 33 6| 2 8{ 31] | 31] 5} 11] l 3| 5| 3| l 1 | 1742 | — e ? ? 
South Carclinn +33) 8} 2|_—saf 1 | afossi | 2) 5 | a] 2) a] J 640| |] titude or mileage. 
Utah "331 2 5 _~ «as. += -. ft i, wea rr | S|. | 509 Weighs less and costs no 
32] 1 2) 3] l 1] 3 | l 6 7 5 1 221|] more than ordinary shock 
Vermont "33 | 1) 1| | 21 2| 2 | 1] 5 4 3) } 381 absorbers, and the perform- 
i | 9 3\ 124 92} 9| on) 3) 3) | 342 ance is remarkable. 
Virgin; "331 2) «28 7| +377 s 8] 4, 5) ] 1) 16 3| | 6; 10 1 | 2213 os ii 
wee 32h | 8 11| 264 29} 3} saps} | a5! 12} 2} 6} sz} sa] sd 932 Le ee 
a "331 2 #=8©| 28) 23) Sif 9 #$| Of to 2 at | 2 a | 9 I0f 7 | 2014 7 
West Virginia 33} | 24 5] 29) 24) 1] 25) 7 | ai ial sisal ——i|__—si|_——st|_ sf _— 900 Congnens, Fennes i mee, ee 
ce 33). +4) «49; +~«226)2~«O79)~=«~G | 17 3) 4) | 18 8 54, 14, 11, +1) 3266|/§ C48 ‘August <0 to Sept. 4. 
_ 32] 1} 43) 31| 75 64 5 669 30) | 23} 5| 1) 41) ~=7 5 7] 2312 | 
. "33 +=} «C7 =Cisas| 38) CU ttCaTCti‘<i‘idrSCOCdrCUCUT!T!TUCdTté<C<i<‘< CC 4 8 7 | 1534 
Dist. of Col. 32] 1} 21; 25) 47) 38 1 4] 59] | a} 413} 12 26) 16 3 } 1308 
. 33] «111| 1114] 722! | 797] 3] | l ] | y p | C ia °4 
Line Total "32 61| £51] 586) | 938) 104) | | | | | | | | | | I - 
Group Total °22 ] | | 1947] | 800] 243) 204) 188) 59! 631| 365) 2} 556) 401| 196| 22] 100488 Manufacturin g 
P - ° | | | 1498] | 1042] 881! 118] | 46| 506] 281] 33] 638} 311] 159' 113] 54029 ra Ar 
v'D NON-AFFILIATED MANUFACTURERS orporarion 
J = . 
Dehied States Flelisl. taal . ° ; t fs a3 Toledo, Ohio 
By Months é x % 3 3 = ='6 : 2 3 § | ° 8 3 =e makers of 
Le ° £2 ° = = hd ° 3 3 @ o = & 
Be ain - | 3 |38 e | < |< zi|o|@({s SPICER 
eee 33] =-138] 1191] 1199] 25287 1010) 102) 1112[ 2 435 6] 126] 678) 483| 22] 755/ 523] 199] 196 79821 Uni ‘er 
y 32] 247| 350| 2948] 3545] 1804| 340| 2144] 648) 61 | 220] 1129] 722] 272| 1696] 1023) 3818) 758 85938 niversal Joints 
33] +113] 1168] 996| 2277] 847) 48| 895] 215; 318) 48| 76| 643) 423) 15| 738! 674) 196) 99 69462 ee ey ee 
February 32] 291) 491| 3134| 3916] 2447| 418) 2865] 916) 55 | 175] 1842| 1066] 218] 1711] 629/ 325] 640 82799 4 
March 33] +117| 1190| 1025) 2332] 882) 48} 930] 182) 330) 89) - aa 473| 9| 703| 720) 194) 102 78741 Brown-Lipe Gear 
32] 286] 960] 3231] 4477] 2611| 437| 3048j 1085] 65) | 191] 1656] 2494) 191] 2642] 1250) 332| 549 92175 eS 
asi 33] +169] 1544) 1310) 3023] 1051| 44| 1095] 650) 354) 142) 96| 982| 655 6| 1040] 915| 252; 188] 119909 a 5 
oes 32] 365] 1962) 3248] 5575] 2544] 414] 2958] 1294) 108 | 190| 1857| 1665} 1238] 8562) 1566] 420] 4388 121089 Brown-Lipe SITs and 
May "33]  168| 1872) 1623) 3663] 2575, 30] 2605] 984| 364/ 176| 129] 1015) 803| 10 1222) 1010| 369| 115] 160242 Two-Plate Clutches 
82] 299| 2441] 2658] 5398] 2553) 380| 2938] 705| 142| | 149] 1297] 1088] 106] 2814] 1286} 490) 402] 181282 
a 33] +195] 2315| 1877| 4387] 2545| 22| 2567] 742) 382| 292| 143) 1105) a 9| 1268] 907; 376| 73] 174190 ar De ed 
32] 212| 2392] 2313] 4917] 2197| 458| 2655] 2223] 113] | 141] 1123] 875| 94] 2395| 1186) 464| 303] 148752 | RR ep eee Quality 





Totals al 900| 9280| 8022|18210] 8910) 294) 9204] 3028] 2183) 753] 675| 5131] 3655 71| 5726| 4749| 1586) 773 682365 
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Labor Looms 


At Motor Code Meeting 


(Continued 


intend to abide by it. It is a well-| 


As Obstacle 


from Page 1) 
Among other conditions of work 


known fact, however, that there! set forth by Mr. Green was one 


is a great deal of confusion and 
misconception regarding this sec- 
We have therefore inserted 
this provision in our code because 
we believe it will be reassuring 


tion. 


both to employers and employes 


as to the conditions of employ- 


ment in our industry.” 

Code proposed by labor 
motor industry calls for thirty- 
hour basic week for all factory 
employes, with a thirty-five-hour 
limit in emergencies and periods 
of high seasonal demand. 
hours in excess of thirty, how- 
ever, are to be compensated at 
time and a half. 

President William Green of the 
A. F. of L. presented labor’s brief. 

The minimum rate of pay was 
set by Mr. Green at sixty cents 
an hour, to apply to all factory 
employes, including apprentices. 

Labor’s code also proposes that 
“no employe shall be paid for less 
than six hours of work at his 
regular hourly rate for any day 
on which he is called to work.” 

Another section proposes that 
“any employe who is discharged 
or laid off before completing 480 
hours of employment within the 
period of four months or less, 
immediately preceding his dis- 
charge or layoff, shall receive a 
discharge or layoff compensation 
of ten cents for each hour of em- 
ployment he shall have com- 
pleted in the four months or less, 
preceding his discharge or layoff.” 


Fort Wayne Association 


Elect Officers and Board 


Fort Wayne, Aug. 18.—At the 
annual election held here Tues- 
day, August 15, the following were 
elected to head the Association 
for the coming year: C. A. 
Grieger, president; C. J. Goral, 
vice-president; Frank Schultz, 
secretary; G. S. Means, treasurer. 
Grieger, Goral, and Means were 
returned to the Board of Direc- 
tors. New men named to the 
board include Frank Schultz, C. 
G. Schiefer, R. H. Fitch, and 
Henry Poinsette. 

The Association adopted that 
portion of the N.A.D.A. code re- 
lating to daily, Sunday, and holi- 
day closing hours. 


To Test Minn. Truck Lau 


St. Paul, Aug. 18.—Attacked as 
discriminatory, the Minnesota 
new truck regulatory code faced 
its first legal test last week and 
went under advisement of the 
Ramsey county district court 
here. 

The code, which requires pub- 
lic liability and indemnity, in- 
surance and embraces. broad 
safety measures, was under fire in 
an injunction sought by a Will- 
mar truck owner, F. Howard 
Hillman, who charged discrimi- 
nation in provisions exempting 
from the act trucks which oper- 
ate within a thirty-five mile 
radius of headquarters. 


Adopt Code as Written 


Jersey City, Aug 17.—Members 
of the Hudson County Automo- 
bile Dealers’ Assn. have unani- 
mously adopted a code of work- 
ing hours to come under the 
NRA. Many of the leading deal- 
ers of the county were present 
and with Frank H. Hooman pre- 
siding found little difficulty in 
agreeing to the following reso- 
lution: 

“All motor car showroms, serv- 
ice stations, parts departments, 
and used car departments will 
be closed week days at 9:30 p.m., 
all day Sunday and on all na- 


for 


All | 





tional legal holidays.” 

The organization is headed by 
Reuben Bennett, president; Frank 
H. Hoonan, vice-president; George 
Laessig, vice-president; A. R. 
Southworth, treasurer and Roy 
Hall, secretary. 





| prohibiting the employment of 
anyone under eighteen years of 
age in factory or yard operations, 
and no person under sixteen 
years of age shall be employed in 
the industry. 

As the meeting opened this 
morning the entire industry with 
the exception of Ford Motor Co. 
was represented. General John- 
son, who attended the opening 
of the hearing, expressed regret 
that the entire industry was not 
| represented. 





the National Automobile Chamber 
of Commerce, opened the session 
with a statement on the position 


and condition of the industry as| 
He was followed by | 


a whole. 
|Donaldson Brown, chairman of 
ithe NACC Industrial Recovery 
|Committee, who formally pre- 
| sented the code. 

The following representatives 
of other N.A.C.C. companies 
|were present: Alvan Macauley, 
|president of Packard; Don- 
aldson Brown, General Motors; 
Robert C. Graham, Graham- 
Paige; K. T. Keller, Dodge; W. S. 
Knudsen, Chevrolet; Nicholas 
Kelley, Chrysler; W. S. Elliott, 
International Harvester; F. G. 
Donner, General Motors; John 
|Thomas Smith, General Motors, 
|Herman Weckler, Dodge; Alfred 
| Reeves, Pyke Johnson and Gil- 
| bert H. Montague, of the NACC. 


Meet to Organize 
Used Car Group 


Rochester, Aug. 17.—Steps to 
organize the Rochester Used Car 
Dealers’ Assn. were taken at a 
meeting by twenty-five used-car 
dealers in this city. A committee 
consisting of Harry J. Cunning- 
ham, George Rader, Charles C. 
Robinson, Gardiner Huff and 
Charles Smith was appointed 
with power to act with Chester 
A. Van Ardsdale, attorney, to take 
the necessary steps to incorpor- 


ate. Elmer Dake, president of 
Kirkwood Sales, Inc., was ap- 
pointed chairman, Anthony R. 


Ralph, of Standard Motors was 
appointed acting secretary. 


Sales Fail to Follow 


Usual August Decline 


Indianapolis, Ind., Aug. 18.— 
While some dealers expressed the 
view that readjustment due to 
adoption of the National Recov- 
ery program had resulted in more 
or less unsettled conditions in the 
sales of new and used automo- 
biles, registrations continued to 
pour into the office of the Indian- 
apolis Automobile Trade Associa- 
tion at an encouraging rate as 
the half-way mark of August 
approached. 

Used car figures compiled by 
the trade association indicated 
that the July total of 871 would be 
far eclipsed as 564 used car sales 
were recorded during the first 
eleven days of the month. At the 
current rate of registration Aug- 
ust bids fair to establish a top 
marker for the year, the best 
month so far having been June 
with 1,146 used car sales. 

No real evidence of an alarm- 
ing slow-up in motor car demand 
such as is normally experienced 
at this season of the year has 
made itself felt anywhere. In 
some instances dealers are still 
short of new cars and used car 
prices have been working stead- 
ily toward a higher level for 
weeks. 





Indiana Adopts Code 


Indianapolis, Aug. 18.—The na- 
tional dealers’ code was adopted 
by the state of Indiana at a meet- 
ing held here August 14. A re- 
port of the meeting was sent to 
the Fort Wayne Association by 
Cc. A. Grieger, who was represen- 


| tative at the state meeting. 


Alvan Macauley, president of | 











Sparks 


(Continued from Page 1) 
this and get an idea of what’s 
going to happen when the Kling- 
ler outfit hits their particular 
town. 





* * * 


NOTHING DOING for me, so 
far as sitting in at the business 
sessions. I had to get my inspir- 
ation from the Monday night 
dinner, presided over by W. E. 
Holler, assistant general sales 
manager. And the punch he put 
into his toastmaster! Not the 
least dramatic side of it was the 
way he pinned down the boys 
in the Flint zone. Each one of 
the zone leaders had to walk up 
to the big boards and sign an 
agreement to meet the quota for 
September, October, November 
and December. They already had 
met the quota of 51,500 units for 
the year but Harry Klingler is 
calling on them for a little bit 
of extra effort. They agreed to 
sell 15,600 more units between 
September 1 and the first of the 
year. And I believe they will do 
= * + +. 

BACK OF the speaker's table 
was a banner with B-R-S-O-I- 
T-W on it. It looked like Greek 
to me, even in these days when 
we run capital letters as exempli- 
fied by NIRA, APEM and the 
like. Holler kept us on tenter- 
hooks until the fag end of the 
evening when he interpreted it 
for us. It’s a swell slogan, but 
I can’t rend the veil of secrecy 
for you because that would be 
spilling the beans for those who 
are going to the remaining seven 
meetings. So you will have to 
figure it out for yourselves, but 
it is worth waiting for. 

* - * 


I'VE NO HOLLER coming over 
the way the presiding officer 
treated me individually, but my 
face must have got brick red. 
Holler held up a copy of last 
Saturday’s Automotive Daily 
News and told his men about the 
Klingler story it carried. He ad- 
vises each and everyone to read 
it, clip out the Klingler ten com- 
mandments and complete their 
education. And in response to the 
ery of “author. author,” I took 
my bow, while Holler referred to 
this column of mine as the “yard- 
stick of the industry.” 

* + * 

BUT THERE have been other 
vet-togethers of late. There’s the 
R-O-P assemblage at the World’s 
Fair which brought’ together 
more than 600 Boppers who had 
won the trip through meeting 
their quotas. I wasn’t in on this, 
but from what I have heard since 
the partv I am led to the belief 
that the hero of the occasion was 
none other than William Blees, 
general manager of this impor- 
tant branch of G. M. 

The affair really was the first 
time since B-O-P came into the 
nicture that the familv had been 
brought together and as chief 
stewart Blees had to tell his co- 
horts what has been accomp- 
lished in a little over a year. I 
haven’t heard the intimate de- 
tails but from what I have picked 
"o I should say this modest 
Blees certainly has iustified the 
Buick-Olds-Pontiaec set-up. He’s 
earned his pnilot’s license. 

* * * 

WHAT I STARTED out to tell. 
though. was the surprise nulled 
on Blees. For once this B-O-P 
leader was nonplussed. At the 
fag end of the dinner and as 
Blees was about to wind un the 
affair he was presented with a 
huge book. In it in black and 
white each sales manaver—Huf- 
stader. Shaw and White—had 
signed his quota for the balance 
of the year. Then came the re- 
gional managers with the same 
sort of a pledge; then the zone 
managers. Altogether a pledge 
of backing up the boss that 
couldn’t be laughed off. 

Blees was just about to deliver 
his farewell address to the army 
as this was presented. Richard 


H. Grant, G.M.’s_ vice-president 
in charge of sales remarked, 
“Well, Bill, that book’s your 





speech” and Bill remarked, “TI 
guess so. There’s nothing left 
for me to say. The meeting is 
adjourned.” 
* 


* * 


H. G. WEAVER— it seems more | 


natural to call him Buck—has 
just sent out 1,000,000 question- 
naires to owners hither and yon 
throughout the world to find out 
their conception of what is what 
in the way of an automobile. 
Weaver did this a year ago as 
head of consumer research for 
General Motors and the result 
was a most valuable cross-sec- 
tion analysis of what the cus- 
tomers want. You might well call 
it feed box information. 

This time Weaver is pushing 
up his circulation. He is asking 
some very pertinent questions as 
to likes and dislikes and a new 
query is “How many miles a 
year is your car driven?” He 
wants to know which is more 
desirable, greater speed or more 
miles per gallon? And how fast 
will your present car run? and 


how much speed would it take)! 


to satisfy you in your next car? 

When he gets through General 
Motors is going to know what 
kind of cars it must build to 
satisfy the great majority. It 
won’t be guess work—it will be 
cold turkey. 


HARKING BACK a week, 
there’s the advertisement of The 
News, “New York’s Picture News- 
paper” which appeared in A.D.N. 
It told of the promotion of a 
water derby at Jones_ Beach, 
thirty-five miles away from the 
metropolis and publicized only 
by the News. A checkup showed 
40,000 cars parked at Jones 
Beach for the water derby. Car- 
owners must read the News, 
otherwise how come the automo- 
bile turnout? Never before have 
I had such proof of reader 
interest. 


* * 


July Wholesale Price 
Average Exceeds June 


Washington, Aug. 18.—Whole- 
sale prices of commodities in July 
advanced six per cent above June 
levels, the Bureau of Labor Sta- 
tistics index number shows. As 
compared with July last year 
prices were more than 6.75 per 
cent higher. The index number 
for July for all commodities was 
68.9 as compared with 65.0 in 
June and 64.5 in July, 1932. 

July was the fifth consecutive 
month in which commodity prices 
had risen. 

Farm products advanced thir- 
teen per cent in July as compared 
with the previous months; textile 
products 10.5 per cent; food pro- 
ducts seven per cent; hides and 
leather 4.75 per cent; fuel and 
lighting materials more than six 
per cent; building materials 6.4 
per cent; house furnishings nearly 
two per cent. 


Five Dealers Named 


By Sterns, Cleveland 


Cleveland, Aug. 18.—W. H. 
Sterns, vice-president and gen- 
eral manager of the Ohio-Frank- 


lin Co., distributor of Franklin 
and Continental automobiles in 
the Cleveland area, announces 


the appointment of five new deal- 
ers as follows: Tobin Automo- 
tive Service, 18901 St. Clair Ave., 
N. E.; Dennison Square Garage 
Co., 3488 W. 25th St., Fred J. 
Ruppender, president; Beebee & 
Elliott, North Olmsted, O.; J. B. 
Crosby, Ashtabula, O.; Park Gar- 
age Co., Chagrin Falls, O. 


Elgin Drivers 


Chicago, Aug. 18.—Announce- 
ment of driver entries for the re- 
vived Elgin National Road Race, 
which will be held August 26, was 
made today as follows: The 203- 
mile stock car race—Dave Evans, 
Frank Brisco, Shorty Cantlon, 
Russel Snowberger, Lou Moore. 
The free-for-all 305-mile race in 
the afternoon—Joe Russo, Phil 
Shafer, Frank Brisco, Wilbur 
Shaw, Walter Zole, H. M. Lewis, 
Dave Evans, Russel Snowberger, 
Lou Moore and Shorty Cantlon. 








Steel Upturn 
Aids Motor Sales 


By ROBERT H. BROWN 

Birmingham, Ala. Aug. 18 
(UTPS). — Improvement in the 
steel and iron industry which was 
first noticed during the latter part 
of July, along with re-adjustment 
and improvement in the cotton 
situation have caused the auto- 
mobile market locally to show a 
fair turn for the better, a survey 
shows. Several of the large steel 
and iron plants have re-opened 
adding several thousand men to 
the payrolls. The Tennessee Coal 
Iron and Railroad Company is 
operating at a capacity larger 
than in many months, in spite 
of the fact that the rail mill was 
closed down last week. The 
Sloss-Sheffield Co. has_ started 
two furnaces and employed sev- 
eral hundred in the ore mines. 
All in all the iron industry, which 
is the backbone of Birmingham, 
is much brighter. 

This has encouraged the buy- 
ing of new cars. A large num- 
ber of new trucks, belonging to 
commercial companies, are to be 
seen on the streets daily indicat- 
ing that old equipment is wearing 
out. 

Frank Pape, of the Drennen 
Motor Car Co., said business 
was very good. Last month a 
total of 175 new cars and 190 used 
ears were sold. The previous 
month a total of 120 new cars 
were moved, indicating an in- 
crease of 55 new cars over June. 
The Drennen company’s sales 
record is large because a peculiar 
situation exists here. This com- 
pany now handles all General 
Motors products. The salesfloor 
is literally an automobile depart- 
ment store. 

Studebaker and Rockne sales 
have also held up, according to 
Don K. Graves, salesmanager of 
the Scouten Motor Co. 

Used car stocks remain mod- 
erately steady with a scarcity of 
suitable light cars of late models. 





New B-O-P Zone Officials 

Indianapolis, Aug. 18. — Per- 
sonnel of the re-established B-O-P 
Sales Co. zone here has just been 
announced by O. F. Wampler who 
retains the position of manager. 
Considerable expansion of em- 
ployment followed setting up of 
the zone office which was dis- 
continued last spring and oper- 
ated as a sub-zone under the 
Cincinnati office. 

D. A. McIntyre becomes assis- 
tant to Mr. Wampler who came 
here as assistant manager from 
Buffalo at the time of the B-O-P 
reorganization last year. Other 
appointments included James A. 
Taylor, sales promotion manager; 
G. H. Brown, parts and service 
manager; Roy Eberle, office man- 
ager; A. C. Campbell, city sales 
manager, and J. J. Robertson, 
head of the business management 
department. Five district repre- 
sentatives to travel the territory 
taking practically all the state 
of Indiana were added to the 
staff. They are: W. M. Buck, 
Frank Jones, C. C. Pemberton, 
J. J. Young and Homer Stable- 
ford. 


Myers Elected Head of 


Stark County Group 


Canton, O., Aug. 18.—Paul E. 
Myers, head of the Paul E. Myers 
Motor Co., of Canton, has been 
elected president of the newly 
formed Stark County Automobile 
Dealers’ Assn. Vice-presidents 


| include C. T. Sonnhalter, Massil- 


lon; J. K. Keller, Alliance, and 
George P. Maloney, Canton; E. 
E. Sipe, Canton, was _ chosen 
secretary and Warner Bloomberg, 
Massillon, was named treasurer. 
Board of directors include Virgil 
Stamp, Alliance; R. M. Harpold, 
North Canton; C. Q. Zahner, 
Louisville; A. W. Yeagley, Min- 
erva, and C. C. Ewing, Canton. 
Work has been started on the 
new code for automobile dealers 
and codes recently adopted by 
Cleveland and Chicago dealers 
were discussed. 
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Inflation Rumor 
Discounted as 
Cause of Rise 


By CONRAD ALEXANDER 


New ‘York, Aug. 18.—Stocks 
took their cue from the grain 
markets this week and shares of 
the automobile companies were no 
exception. There is good reason 
for the motors to move in line 
with the commodity futures at 
this time because the success of 
the industry in selling cars this 
Fall will depend in a consider- 
able degree on the prices of farm 
products. 

The sharp rally in securities 
Thursday was attributed partly to 
renewed rumors of impending in- 
flationary measures in Washing- 
ton but the disposition generally 
was to attribute it to the re- 
versal of the trend in the grain 
and cotton markets. 


Although all groups of motor 
shares participated in yesterday’s 
rally, the parts and accessory 
stocks made the most impressive 
gains. Chrysler, however, was the 
outstanding performer and hit 40 
for the first time either in 1933 or 
1932. General Motors also rallied 
briskly. 

At the close yesterday, the aver- 
age price of twenty-three repre- 
sentative automotive stocks was 
$19.95, as against $19.58 a week 
previously. Thus all the losses of 
earlier in the week were recov- 
ered, with some to spare. 


The average price of twelve 
passenger car and truck company 
shares was $21.22, as against 
$20.91 in the preceding week. Six 
leading parts and accessory stocks 
averaged $16.66 per share, as 
against $16.06 a week earlier. The 
shares of five tire manufacturers 
averaged $20.87 a share, as against 
$20.62. 

Operations of the automobile 
industry continue to be watched 
in the financial circles with in- 
tense interest and from Washing- 
ton this week came reports that 
President Roosevelt was being ad- 
vised as to the progress of motor 
vehicle production and sales. The 


August output and sales figures | 


coming to light here are being 
favorably commented upon and 
the industry is being applauded 
on all sides as one of the lead- 
ing contributors to the business 
recovery. 

About Prices 


Talk of higher prices for auto- 
mobiles again is heard in finan- 
cial circles here, although the 
general feeling is that the mark- 
ups will not be made until next 
year’s models are announced. 
This talk, however, is not new, 
Wall Street having “unofficially” 
raised prices last Spring. But at 
that time the manufacturers 
failed to support the rumors by 
making actual advances. 


With higher wages in effect 
and higher prices for materials 
in prospect, there does appear at 
this time to be a better basis for 
price advance rumors than previ- 
ously. 

Predictions of another rise in 
tire prices are heard here. It 
is being pointed out that the 
three advances since May 1 have 
restored only a small portion of 
the decline in these quotations 
in recent years. The recent up- 
ward revisions on tires came after 
eight years of constantly declin- 
ing prices. 


Tires May Go Higher 


It is true, of course, that some 
of the tire companies have rubber 
on hand acquired at low prices, 
sufficient to last them for a con- 
siderable time. But it will be 
recalled thut they were forced to 
take huge inventory losses during 
the period of declining quotations 
on rubber, and cotton as well, and 
it will take extremely large in- 
ventory profits in the coming 


months to offset the earlier defi-| 





| provement but 
| were not profitable for the indus- 


|} rich had a deficit on its common 
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Motor Stocks Follow Grains to Higher Level 





cits. The showing for the first 
half of this year reflected im- 
operations _ still 


try as a whole. Goodyear was 
able to show a profit in only June 
of the first six months and Good- 


stock, even after allowance for 
substantial non-recurring profits. 


Among the most talked of de- 
velopments of the week was the 
further expansion of the Cord 
Corp. by the acquisition of the 
Checker Cab Mfg. Corp., which 
in turn controls the Parmelee 
Transportation Co., the largest 
taxicab operator in the country. 
Cord’s purchase of Checker came 
within two weeks of its acquisi- 
tion of control of the New York 
Shipbuilding Corp. The shares 
of both the Auburn Automobile 
Co. and the Cord Corp. responded 
to the Checker news by moving 
upward. 





Outside Comment 


An interesting sidelight on the 
motors came to hand during the 
week and from England. Speak- 
ing of the investment situation in 
general, the Investors’ Chronicle 
and Money Market Review of 
London had the following to say: 
“For the lockup speculator lead- 
ing American shares, with the 
dollar at the present level, are 
attractive, particularly the auto- 
mobile shares.” 


With conservative London ad- 
vising investment in American 
automobile companies, it is not 
surprising that lists of “long pull” 
investment opportunities issued 
in New York contain a generous 
scattering of motors. One such 
list of the past week contained 
the names of eleven motor vehicle 
and parts manufacturers, of 
which five were car and truck 
builders and six were parts and 
accessory makers. 

A prominent Wall Street house 
commented as follows: “A broad- 
er buying policy would appear 
warranted, with particular atten- 
tion being paid to the favorably 
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Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, 3:15 P.M., 


Thursday. 


new high. 


Aug. 18.—Motor shares withstood in 
good shape the selling that came into the market today, 
and for the most part were able to hold their gains of 
Opening slightly higher, the motors went 
off moderately during the day but came back to close 
at about same levels as yesterday. Chrysler made a 




















situated issues in the rail, auto- 
mobile, motor accessory and mer- 
chandising groups.” 


Here and There 


Descriptive circulars on Chrys- 
ler Corp. have been widely broad- 
cast since the favorable earnings 
report for the first six months 
was issued. ... One such circular 
pointed out that Chrysler built 
one car for every twenty-nine 
shares of its outstanding capital 
stock, as against an average of 
one car for every 390 shares of 
stock for eight other motor com- 
panies listed on the New York 
Stock Exchange. 


General Tire & Rubber report- 
ed to have stocks of rubber, 
bought at between three and one- 
half and four cents, and cotton, 
bought at eight cents, to last more 
than a year. ... Cotton is up 
more than twenty-five per cent 
and rubber around 100 per cent 
from those levels. ... Indian 
Motorcycle Co. had current as- 
sets on June 30 of $689,000, as 
compared with current liabilities 
of only $75,000. 


Mack Trucks Real Estate, Inc., 
subsidiary of Mack Trucks, Inc., 
has called the entire issue of 
Series “A” six per cent notes, due 
July 15, 1940, for redemption on 
September 15, 1933, at 103.... 
McQuay - Norris Manufacturing 
Co. of Indiana, 


| $47,000, of 





Norris 
redeem one-third, or 
its outstanding pre- 
ferred stock by October 1, next, 
at 105 and accrued dividends... . 
Capital stock interest in 
Clarksburg, W. Va., plant of the 
Libbey-Owens-Ford Glass Co. has 
been acquired by business men of 
that city. ... United Motors Corp., 
subsidiary of General 
Corp., has received a tax abate- 
ment and refund of $393,327. 


Trico Products Corp. has oper- 


McQuay - 
Co., will 


ated throughout the depression | 


thus far without a deficit, _— 
|} earned $2.57 a share in 1932. 
Trico earned 98 cents a share in 
the second quarter of this year. 


Truckmen Accept Code 


Seattle, Aug. 18.—Washington 
inter-state motor freight oper- 


ators are back from a three- day | 
session of the Oregon-Washing- | 


ton Freight Bureau, held in Port- | 
land, August 4, 5, and 6. A. E.| 


Beard, of Portland, was chair-| 
|man of the sessions. 


nings, of Seattle, publishing agen 


for the bureau, was secretary. 


Manufacturing | 


the | 


Motors | 


Tom Jen- 
t| September 15. 


Motor Dividends 
Pass 14, Million 
During Week 


| New York, Aug. 18.—The auto- 
| motive industry’s dividend list 
| was swelled this week by the ad- 
| dition of five declaring companies 
since the last report. These pay- 
| ments, when made, will aggregate 
about $769,500. 
The largest declaration was 
that of the Cord Corp., the di- 
rectors of which voted to pay 
twenty cents a share on the com- 
|mon stock on September 15 to 
holders of record September 1. 
| The last previous payment on this 
stock was ten cents a share, an 
initial dividend of that amount 
having been disbursed March 15, 
last. Nothing was paid in 1932. 
With 2,260,000 shares outstanding, 
| Cord will pay out $452,000. 
| Raybestos-Manhattan, Inc., de- 
|clared a quarterly dividend of 
| fifteen cents a share on its com- 
mon stock, payable September 10 
to stock of record August 31. This 
calls for a payment of $97,100. 
This company earned 36 cents a 
share in the first half, as against 
a net loss a year ago. 

Briggs & Stratton Company’s 
board announced a quarterly div- 
idend of twenty-five cents a share 
on the common, payable Septem- 
ber 30 to stock of record Septem- 
| ber 20, calling for a disbursement 
| of $74,300. 

Bohn Aluminum & Brass de- 
clared the regular quarterly pay- 
ment of twenty-five cents a share 
on its common stock, calling for 
the disbursement of $88,000 on 
October 2 to holders of record 


Borg-Warner Corp. announced 


The blanket code was accepted | the regular quarterly dividend of 
by the operators present, which | $1.75 cents a share’ on its pre- 
included ninety per cent of the| ferred stock, payable October 1 


concerns in_ inter-state 


motor | | to holders of record September 10. 


freight business, and made a part | About $58,000 will be needed to 


subsidiary of | of the code. 











| make this payment. 

| Timken Roller Bearing and Chi- 
cago Yellow Cab common stocks 
| and Timken-Detroit Axle _ pre- 
|ferred sold ex-dividend today. 
| Dividends will be paid to holders 
of these stocks of record today, 
}as follows: Timken Roller Bear- 
| ing, fifteen cents on September 5; 
|'Chicago Yellow Cab, twenty-five 
cents on September 1 and Tim- 
ken, $1.75 on September Z. 


Goodrich Employment Up 
Akron, Aug. 18.—Factory em- 
ployment figures for July in the 
| Akron, Ohio, plants of the B. F. 
Goodrich Company showed that 
|1,591 workers were placed on the 
|rolls during the 31-day period. 
| It was reported by officials that 
4,667 people had been added to 
the factory personnel of Good- 
rich since March in the Akron 
plants with corresponding addi- 
tions to the rolls in the company’s 
| subsidiaries. 


Spencer Co. Raise Wages 

Spencer, O., Aug. 18.—Employes 
of the Spencer Mfg. Co., makers 
'of automobile shafts, have been 
given a twenty per cent increase 
in wages it has been announced 
| by C. H. Davis, vice-president and 
general manager. The increase 
is effective as of August 1. This 
company, manufacturers of auto- 
mobile axle and propeller shafts, 
is now operating three full time 
shifts. 


Dealer Assn. Moves 

Charleston, Aug. 17..-The Auto- 
mobile Dealers’ Assn. of West 
Virginia, newly organized, has 
opened permanent offices in the 
| Security Bank Building here, with 
W. T. Slicer, secretary-manager, 
in charge. The association. a 
| state-wide organization, was 
formed for the purpose of bring- 
| ing all dealers under the national 
| recovery code. 








Its zever aie o late to 


CLP endix.f 


ENDIX men have to keep their bags 
packed these days! With new car, truck 


and bus models “‘on the boards,” in the pat- 
tern shops, or ready to “break loose”’ every- 
where, there’s a bigger swing to Bendix than 
ever. And Bendix, as always, is working hand 
in hand with manufacturers, developing new 
and special applications, new refinements, 


new standards of performance. 


Nineteen-thirty-four will be a still bigger 
Power Brake Year—and a year for chassis 
refinements which make cars start better, 
run better, drive better and stop better. 


These are precisely what Bendix stands 
ready to hand you, fully developed, time- 
proved, perfected. And with these seasoned 
Bendix units you have the reassuring knowl- 


edge of Bendix’ tremendous capacity, highest 
capability and complete responsibility. 


Delivery per schedule and per specifica- 
tion is assured when you deal with Bendix. 


It’s NEVER too late to call Bendix! Do it 
by wire, phone or letter and all the research, 
development and consultative resources of 
Bendix are yours to command. 


BENDIX HIGHLIGHTS OF 1933: 


Bendix New and Improved Automatic Clutch 
Control + Bendix B-K ‘‘Controlled’’ Vacuum Power 
Brakes + Bendix Startix «+ Bendix Stromberg New 
Thermostatic Idling Control Carburetor + Bendix 
New and Improved Automatic Choke Control. 


AND THE WORLD-WIDE FAVORITES: 


Bendix Drive » Bendix Brakes + Lockheed Hy- 
draulic Brakes » Bendix-Westinghouse Air Brakes. 


BENDIX PRODUCTS CORPORATION 
401 Bendix Drive, South Bend, Indiana 


(Subsidiary of Bendix Aviation Corporation) 


